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BOTH HEATING AND PROCESSING 
BY B&G FORCED HOT WATER SYSTEM 


Boiler room, showing crow 
connected boilers and tus 
B & G Universal Pump 
for circulating waterh 
the pasteurizing vats and 
through the service wate 
system. 


(In circle) Indirect 
Vater Heater with 
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Growing use of forced hot water for combined space = ies = : Pasteurizing vats heattd 
heating and process work is well illustrated by the — water preg a 
B & G Monoflo System in this modern ice cream plant. a y ase ia 
The system is ingeniously designed to do three distinct : y 45° F. to 165° F. in mk 
duties... heating the building... supplying hot water for ess than thirty minute, 
pasteurizing milk and cream ... and heating the service 
water. The service water load is very heavy, being used 
for general sterilization and for heating chocolate-melt- 
ing kettles. 
A hot water heated fin-coil conditioning unit furnishes 
heat to the main office, located directly above the sub-zero 
hardening room. Locker rooms, loading dock, offices, 
etc., are radiation heated. The desired temperature in 
various sections of the building is obtained by zoning. 
Hot water for the pasteurizing vats is pumped directly 
from the boiler and returned by gravity. This eliminates 
the need for any intermediate heat transfer apparatus. 
Service water is furnished by an Indirect Heater, heated 
by water also pumped directly from the boiler. 
Complete design data on the B & G Monoflo System 
is given in the B & G Handbook. Send for your copy. 
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THE POPULAR 
“SUNDSTRAND S-1 
FUEL UNIT 


.., for BLL REPLACEMENT £07£00¢0/ 


Use Sundstrand Fuel Units now for replacement of worn-out or troublesome pumps 
on all types of oil burners. Our Bulletins 106 and 107 show the mounting adaptors 
and foot mountings needed. “We can furnish the following: @ The Sundstrand S-1 
Fuel Unit (shown above) ...a popular favorite of proved reliability, durability, and 
performance. @ The Sundstrand S-2 Fuel Unit ...a two-stage pump for conditions 
requiring high lift or involving long runs. @ The Sundstrand 1-OB Fuel Unit . . . con- 
sisting of the pump only, without strainer or valve, for use where the strainer and 
valve are separate parts of the system. * Write today for Bulletins 106 and 107. Get 
the dope on Sundstrand Fuel Units and be ready to give prompt and efficient service 
this fall and winter on pump replacements. We are ready . . . are you? 
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No. 6 in a series of tributes to America’s War Industries 
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A caravan of ships... fat and heavy with cargo... plows along Retroll 
steadily, relentlessly. All around it, sleek escort ships race hither retainin 
and yon, like bird dogs, sniffing every wave for enemy U-boats. less TI 
Perhaps a wolfpack will attack. Maybe it will tag a few of these PB nanage 
sturdy freighters. But it will pay dearly. And for every ship the , 
subs manage to sink, American industry sends *many more out 
to take its place. Harr 
ferred 





preside 


One of the factors that is putting an end to the Axis submarine ! 
menace is the overwhelming numerical weight of the ships we are New E 
sending to sea. To achieve such a stupendous output, American [BA Thr 
industry has revolutionized shipbuilding methods... is speeding Bt an a 
IN SHIPS OF ALL TYPES ship repair at a record-breaking pace. sales m; 


TODD BURNERS It’s one of the great accomplishments of the war, this success in with th 


ARE WORKING FOR VICTORY our shipping program. And it is typical of the endless string of t year 
victories . . . all along our production lines... that mark the effort JB iactory 


of American industry to help win unconditional surrender - Hartfor 
and quickly! 


In countless ships, merchant and 
fighting, and in war plants of all 
types .. . wherever trouble-free, de- 


pendable combustion is a necessity a ata apart a en eee : 4 ; BA 
. : » Ebald Bacners are delivering uo- * NOTE TO THE ENEMY—Wouldn't you like to know how many? engines: 


surpassed performance in the pro- the } 
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PAW Harold L. Ickes announced on 
eptember 15th the resignation of Robert 
f Allen as Assistant Deputy Petroleum 
Administrator. Mr. Allen is 
PAW to become Director of the Depart- 
nent of Information of the American 
Petroleum Institute in New York. 


leaving 


W. H. Steinkamp who has been ap- 
pointed assistant general sales manager of 
the Brown Instrument Company, a di- 
vision of Minneapolis-Honeywell Regu- 
tor Co. During the past 13 years Mr. 
Steinkamp represented the Brown com- 
pay in New York, Buffalo, Cleveland 
and Pittsburgh, 
branch manager. He will make his head- 
quarters at the company’s main offices in 


Philadelphia 


where he served as 


H. T. Kessler, formerly vice-president, 
has been appointed executive vice-presi- 
dent and general manager of Tuthill 
Pump Co., Chicago. W. D. Caldwell, 


controller, becomes assistant treasurer, 
rtaining the duties of controller; and 
Jess Tharp has been appointed works 
iccording to G. B. Tuthill, 


manager, 


president. 


Harry E. Thompson has been trans- 
fered from the Hartford district to be 
New England District Manager for H. 
A. Thrush & Co., Peru, Ind., according 
oan announcement by J. S. Blackmore, 
ules manager. Mr. Thompson has been 
with the Thrush organization a number 
years in engineering and sales at the 
factory and in the Philadelphia and 


Hartford areas. 


E. A. Field, Jr., inventor and chief 
‘gineer for the Field controls division 
of the H. D. Conkey Co., Mendota, IIL., 
ws been appointed chief development 
mgineer for the entire new line of Field 
and Conco heating and conditioning post 
Wat equipment. Walter Knox, research 
‘ngineer formerly with Koppers Co., has 
ined the organization in an engineering 
capacity, 
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Uncle Sam Says We Must 











THRUSH WATER 
CIRCULATORS 


provide positive, quick 
heat distribution, save 
fuel, pipe and fittings. 
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YOUR CUSTOMERS AND SPEED VICTORY 


THRUSH 


Water Cinedtators aud Controls 








SAVE FUEL and material for victory! Stop wasteful over- 
heating from poor control of room temperature and uneven 
heat distribution. You can cure it by installing a Thrush Water 
Circulator which will assure quick delivery of heat to every 
radiator through smaller pipe and fittings. Installing a No. 201 
Thrush Radiant Heat Control (special heat anticipating room 
temperature thermostat) to operate the Circulator will give 
even greater fuel conservation and a constant supply of radiant 
heat. The War Production Board asks you and us and all en- 
gaged in the heating business to immediately initiate a cam- 
paign to make heating plants more efficient everywhere. Thrush 
equipment is the answer. It's up to you to tell home owners 
in your community about it...and get the business. See your 
wholesaler today or write Department C-10. 
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Make REAL MONEY and give your 
customers REAL SERVICE by ae QD WRRNEN vc: 


VNALLEN STREAM, REW NORK 


ardizing special burners and special parts 
Don’t let lack of Manpower or ‘‘Hard to Get Parts’’ Stop You 





PACKAGE #41. Convert low pressure Oil-O-Matics and low pressure 
Hercules to standard pressure burners quickly and easily. Make these 
specialized burners as simple to service and maintain as any pressure 
burner. The Package is available with either Webster "'T" or Sundstrand 
S-1 Fuel Units and everything necessary to make the conversion, including 
the nozzle. 





Sold on Exchange only. Advance Replacements available for most models. 
Specify model and size and angle of nozzle wanted. 


List price $47.00 exchange* 
*Parts required to be returned are all of those that are removed to make the conversion. 


Other Oil-O-Matic standardizing packages are available at Sid Harvey's. 


PACKAGE #39. Standardize the pump unit on Delco Model A 
with a new Sundstrand S-! Fuel Unit. Then there will be no 
problem that any service organization can not take care of easily. ‘ 
Complete with couplings. 

List Price $40.90 


Sid Harvey has three more packages to standardize other models of Delco. 


PACKAGE #31. It's easy to standardize the fuel unit on Electrols that use this 
type of air shutter. Available with Webster or Sundstrand S-! Fuel Unit. Mounts 
in the same place as the original pump. No need to change coupling. 


List Price $38.50 


There are five more Electrol and Pioneer exact Replacement Packages at Sid Harvey's. 


PACKAGE #37. Eliminate belt, special pump and valves on belt drive 
Quiet May's with this compact Motor Fuel Unit 'Package."’ Cradle support 
is removable, making installation easy. 


List Price $60.00 > 


This Package is called the "Super Servicer" because it will replace any foot 
mounted motor and pump on ANY burner. Available in both directions of 
rotation. Specify rotation wanted, looking at open end of fan. Supply limited. 


OTHER PUMP STANDARDIZING PACKAGES AVAILABLE: 


Carter - Esso - Gilbarco - Korth - Nuway - Pioneer - Sundstrand - 
Wayne - York and others. 
Service Packages available. Nozzles and nozzle adaptors. Ignitors and porcelains. 
Hi-tension leads and connectors. Drive couplings. Regulating valves. Control parts. 
Timken parts. Combustion testing and thousands of small and large parts needed 
for "ALLMAKES" Service. Sid Harvey, Inc. is the General Headquarters for oil 
burner service companies all over the country. THIS 


PRECISION REBUILDING POSTAGE 


Make what you have LAST. Have your fuel unit, pumps, valves, controls, motors PAID 
rebuilt in the best equipped shop in the industry. All work carries new part guar- a 
antee and it will look it too. No waiting. Immediate exchange for exact duplicate POSTCARD 


ahi FOR ORDERS 
SID HARVEY, Inc., Valley Stream, New York OR INQUIRIES 


a 
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'/ was one of the wise guys!" 


*‘Nuts,”’ I used to say to this Mack salesman. ‘‘I should pay you more 


for a truck when I can get another kind cheaper? So what if it ain’t as 
good? I run the hell out of it—then I buy me a new one. That way I’m 
ahead of the game and I always got a new truck, see?” 

I was a smart apple, I was. Yeah. 

Now look at me—right behind the eight-ball. Sure I still got a truck 
and: I’m stuck with it for the duration! What that junkheap is doing 
to me shouldn’t happen to Hitler. 

And that ain’t all. That brother-in-law of mine, Benny, he bought a 
Mack ’way back, and he ain’t letting me forget it for a minute. 

You shoulda heard him last night. ‘‘Just like I always say,”’ he crows. 
**You pays your money and you takes your choice. Now you take that 
Mack of mine. That baby’s been over a hundred thousand miles and I 
ain’t had the case down yet. Never missed a trip, and what’s more, the 
way she’s running, I know I ain’t going to!” 

Personally, I still think somebody dropped Benny on his head when 
he was a baby. But here lately, I’m beginning to think it didn’t do 
him no harm. 


Mack Trucks, Inc., Empire State Building, New York, N. Y. 

= Factories at Allentown, Pa.; Plainfield, N. J.; New Brunswick, 

N. J. Factory branches and dealers in all principal cities for 
service and parts. 


TRUCKS 
FOR EVERY PURPOSE 


ONE TON TO FORTY-FIVE TONS 








a BUY 0. Ss WAR BON Da 


'F YOU’VE GOT A MACK, YOU’RE LUCKY...I1F YOU PLAN TO GET ONE, YOU'RE wise! 


October 
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More than 2,000 dealers in Southern New England look 
for service to the Providence Plumbing Supply Co., Inc., 
Webster Electric Authorized Service Station in Provi- 
dence, R. I, These dealers supply service to oil burners of 
25,000 home owners, according to Stephen E. Kindelan, 
Jr., who owns and operates this fine service station. 


Under the direction of Maurice Champagne, this Webster 
Electric Service Station is fully equipped to repair all 
Webster Electric Fuel Units and keep them giving good 
service. 


Providence Plumbing and Supply Company is typical of 
the Webster Electric Authorized Service Stations listed 
on this page. They are equipped to make repairs in ac- 








View of the service department of the Providence Plumbing and Supply 
Co., Webster Electric Company Authorized Service Station at Provi- 
dence, R. |. Note Webster Electric Fuel Unit being repaired at the 
left and the supply of Fuel Units and Transformers on the shelves above. 


cordance with factory specifications. By contacting them 
you save time and transportation costs... 
congestion and delay at our war-busy factory. 


avoid possible 


Today, in the midst of war, much of Webster Electric's 
service is being carried on by these conveniently located 
service stations and sales representatives. Once this vital 
job is completed, Webster Electric will be ready again to 
serve the great oil burner industry with new products, 
ideas for which are now being developed. 





WEBSTER ELECTRIC COMPANY, Racine, Wisconsin, 
U.S. A., Established 1909. Export Dept.: 13 E. 40th St., New 
York (16), N. Y. Cable Address: ‘"“ARLAB” New York City 


BUY MORE WAR BONDS 





WEBSTER ELECTRIC SERVICE STATIONS AND SALES REPRESENTATIVES 
Ignition Transformers, Fuel Units, and Parts 
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Garland-Affolter Engr. Corporation 


. .Garland-Affolter Engr. Corporation 
. .Bell Pump Service Company 


Braun Bros. Heating Supply Company 


.Braun Bros. Heating Supply Company 


Delavan Engineering Company 
R. E. Michel Company 
Cronin Supply Company 


. .E. L. Kimball Company 


Cronin Supply Company 


..W. S. Plummer 


Wm. G. Boales Company. . 

Thermal Company, Inc. 

Brass & Copper Sales Company 
Certified Fuel Unit Service Company. 
Certified Fuel Unit Service Company. 


. .Eveready Specialties Company 


The Capson Company 
Sid Harvey, Incorporated. . 


.Sid Harvey, Incorporated aa 
. .Garland-Affolter Engr. Corporation 


Certified Fuel Unit Service Company 
Providence Plumbing Supply Company 


. Garland-Affolter Engr. Corporation 


124 W. 4th Street 

Rialto Building 

100 Park Road 

3146 W. Chicago Avenue 


..812 Oak Street 
. .414—12th Street 


1011 Greenmount Avenue 


. .60 Broadway 


25 Lynde Street 

157 High Street 

109 Lincoln Avenue 
6429 Hamilton Avenue 
2448 University Avenue 
2817 Laclede Avenue 
600 Spring Street 

1018 Central Avenue 
1724 Flatbush Avenue 
106 Rogers Avenue 
138-76 Queen Boulevard 
104 E. Mineola Avenue 
1233 N. W. 12th Avenue 
3412-14 W. Allegheny Ave. 
47 Pine Street 

532 First Avenue South 
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Webster Electric 


“Type T” Fuel Unit 


WEBSTER ™ ELECTRIC 








"Where Quality is a Responsibility and Fair Dealing an Obligation” 











Oil price for the immediate future now 
is in the hands of Stabilization Director 
Fred M. Vinson, and his decision, ex- 
pected almost any day now, will settle the 
long and irritating controversy. It is 
probable, however, that Mr. Vinson will 
not announce his decision until all the 
evidence has been presented to the Con- 
gressional committees now probing crude 
price and its effect on supply. 

There is considerable reason to believe 
that,a higher crude oil price is needed, 
particularly by those independent oil pro- 
ducers who have no refining or market- 
ing facilities through which to sell prod- 
ucts to the armed forces. Whether the 
higher price will be an appreciable factor 
in the discovery of new reserves in these 
days of short manpower and materials, 
is a debatable point. 

There appears to be more to be gained 
by a reasonable crude price increase than 
is likely to be lost. Those small producers 
who need relief will get it; the major oil 
companies will make more money which 
will be used for exploration or taken in 
taxes; and fully as important, it will dry 
up the crocodile tears of a lot of profes- 
sional mourners who now are wailing for 
the country’s record-breaking reserves, 
and allow more light for the truth about 
our long-term oil outlook instead of a 
favorite political project. 

So interested have certain quarters be- 
come in this project that the President 
apparently is being fed inflated oil fig- 
ures. In his recent message to Congress 
Mr. Roosevelt said crude oil output had 
increased 66% since the outbreak of the 
war. By comparing production in August 
1939, the month of lowest oil output since 
February 1935, with July 1943, it is possi- 
ble to get a figure on the increase as high 
as 56.4%. Crude production this year is 
actually less than 18% over 1939. In the 
first seven months this year, oil produc- 
tion was 5.6% up from a year ago. 

A 35-cent crude price increase, we are 
told would affect the retail price of our 
gasoline about a cent a gallon. There is 


10 


no estimate of the effect on heating oil, 
but that price probably would be raised 
a half or three-quarters of a cent. It is in- 
evitable that all fuel prices will rise with 
the return to a free economy. 

Some of the weepers, sensing that the 
35-cent rise is within reach, now have 
raised the ante and are talking of an in- 
crease of 75 cents to a dollar. It may be 
good horse-trading to ask for a dollar in 
the hope of settling for 35 cents. What 
the motives may be we have no way to 
guess. 

Present evidence indicates that a rea- 
sonable increase in the price of crude oil 
is desirable, since its benefits, real and 
imaginary, will outweigh the cost of its 
inflationary tendencies. 
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Signs increase that the demand for 
housing is rising in many areas. Though 
there is yet little easing of the restrictions 
on private building, the demand for hous- 
ing is creating a pressure on the real es- 
tate market. Existing houses in areas that 
have experienced no acute shortage are 
beginning to move at high prices. 

Those who have not already done so, 
should start serious planning for the 
equipment they will offer the new market. 
Though the demand for oilfired equip- 
ment probably will be great, the lion’s 
share of the market is likely to go to the 
company that can offer improved equip- 
ment. 

It is time to complete those sketchy 
plans that have been waiting for “the 


right time.” 


A prominent manufacturer reecntly 
yearned for the time when he could re- 
turn to his oilheating business. With his 
plant operating 24-hours a day on mil- 
lions of dollars worth of war orders, it 
seemed peculiar that a hard-headed 
American business man should want to 
struggle twice as hard to get less than 
one-half the dollar volume of business he 
now has. 

“No,” he said, “that doesn’t seem to 
add up, does it? I can sell a million dol- 
lars’ worth of tank parts as easily as I can 
get an order for a dozen boiler-burner 
units—easier, in. fact. But you don’t get 
the same satisfaction out of this kind of 
a job. This stuff all is being made to de- 
stroy something, and itself be destroyed. 
We normally make equipment to keep 


people comfortable and happy. I want» 
get back on a job I can get a sting outg 
doing, and take pride in the equipmey 
we make and the work it does.” 

Multiplied by tens of thousands, thy 
man is American management. He is the 
greedy and heartless businessman the pub 
lic has been encouraged to suspect. He hys 
been set upon by everybody from th 
Collector of Internal Revenue to the shop 
Grievance Committee while he shook tl 
very mortar from between his bricks an{ 
ruined his machinery on a job he didg} 
like to do. 

He has been, and again will be, accusd 
of having no regard for human value 
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Former oil users who, wilfully or w 
der duress, converted to coal find they 
are true step-children these days. Nobody 
loves them. They have deserted the al 
dealer, and the coal dealer doesn’t want 
them. With no record of past coal cor 
sumption, dealers’ allocations of coal cay 
not be stretched to cover this additional 
demand and still serve old customers. 

Real estate men in eastern cities ar 
complaining publicly that they are being 
penalized for patriotically responding t 
the plea to convert. The first chill nip of 
fall sent tenants digging for sweater 
when radiators stayed cold, but tenants 
do not dig in dignified silence. They make 
their feelings known to the landlord, ani 
it is useless to refer irate tenants to gov 
ernment regulations, or to slightly mor 
personal officials. Tenants in need of hea 
are singularly uninterested in the chapter 
and verse from which their shivvers stem. 

Converted domestic users have thet 
troubles, too. Many have had their cad 
orders placed for months, but they a 
still without coal. The situation thre 
ens to become critical, but there are tho 
who see the lighter side. H. I. Phillip 
famous conductor of the “Sun Dial” 
umn in the New York Sun, recent) 
wooed the muse, and wrote: 

Last year I could not get much ail 

The edict put me in the hole: 

“You cannot get it lest you have 

Attempted to convert to coal!” 
My oil burner has been yanked out 
At no slight cost and with mud 
toll... 

And now I cannot get much coal 

BECAUSE I DON’T CONVER! 
TO OIL! 


October 


1943 





MONGRIEE. PRODUGTS 


: with a bakgronad if 


a) YEARS : 


i 
KS, an enviable record . . . standing the test 
for over 48 years and today, still one of the 
leaders in the manufacture of warm air heating 
. air conditioning equipment . . . furnace pipe 
and fittings ...a record that we of The Henry 


Furnace Co. are justly proud ...a record it is 
our desire and ambition to maintain. 








It has been and will be the policy of The 
mae enTee fe Henry Furnace Co. to provide for furnace deal- 
p wisay FUhtnace co: he ers a complete line of MONCRIEF products, 

p. with years ahead features in design and con- 
struction . . . quality products, soundly en- 
gineered, that will stand the test of time... 
economical to own and to operate. 











San It has been and will be the policy of The 

REMOVE = le Henry Furnace Co. to provide MONCRIEF 

,An oo eee products, priced to give the customer the big- 
gest dollar value possible. 








Again we repeat, that when better heating 
equipment and fittings are built MONCRIEF 


i ill build them. 
Coal Burning Hand Fired Furnace ba build t 


WARM AIR AIR CONDITION- 


FURNACES M '@) Ni C R i - & ING SYSTEMS 


FURNACE PIPE FOR COAL. 
AND FITTINGS SINCE 1895 GAS... OIL 


THE HENRY FURNACE CO. MEDINA, OHIO 
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Mercoid Controls are still being built and sold 
though the volume is almost entirely on industrial 
types. These carry the highest war priority and 
find their way into war plants everywhere through- 
out the country, where they are doing their im- 


portant part in the big job of essential production. 


AUTOMATIC CONTROLS FOR HEATING, AIR CONDITIONING, REFRIGERATION AND NUMEROUS INDUSTRIAL APPLICATION 


ee 


ee EEEOESEeS — eee SEES 


MADE BY THE MERCOID CORPORATION, 4213 BELMONT AVENUE, CHICAGO 41, ILLINOIS 
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The Study of 


AIR 
IMPELLING 


at 
TORRINGTON’S 
Research 
Laborato ry 


An experimental blower wheel under- 


goes a NAFM code performance test 























Oy: of the many activities of Torrington’s Research Laboratory is the design and 


testing of new blower wheels and fan blades. These new designs may not always have 
immediate practical application, but the facts evolved from their performance tests are 


often utilized for the improvement of existing designs and standards. 

This constant research in the field of air movement is just one reason why Torrington’s 
air impelling products will contribute to the performance of any unit requiring efficient 
air delivery. 

Manufacturers engaged in the production or planning of units requiring air impellers, 


whether for present or postwar use, may avoid costly changes and production delays by 


consulting Torrington’s engineers during the early stages of design. 


™ PORR ON GLON 


MANUFACTURING COMPANY, TORRINGTON, CONN. 





MANUFACTURERS OF AIRISTOCRAT QUIET PROPELLER FAN BLADES & AIROTOR BLOWER WHEELS 
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WV vrouviy PAYS THIS PUBLIC TRIBUTE 


Penn considers it a patriotic privilege to help 
impress America with the critical importance of 
the job which men in the heating industry... 
dealers, service men, engineers...are doing in 
this war-time emergency. 

Reproduced above is another advertisement 
in Penn’s campaign in support of the industry... 
appearing in such leading publications as Busi- 
ness Week, Time and Fortune. We are happy, 


in this particular message, to pay public tribute 
to heating dealers, service men and engineers 
who have met and overcome so many difficul- 
ties...who in spite of curtailments and restric 
tions have stuck valiantly to the job... and ate 
thus rendering a war-time service of utmost 
importance to our country and to its people. 
Penn Electric Switch Co., Goshen, Indiana. 
In Canada: Powerlite Devices, Ltd., Toronto, Ont. 
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BACK IN TIME 
TO HELP SAVE FUEL 
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THE FAMED NO. IA VARI-VENT AND @ NO. 2B VACUUM VALVE HEAD UP THE 


Dole Valves are now coming through in increasing volume! 


Production has been virtually stopped by the Govern- 
ment’s need for our materials and precision-trained workers 
—diverted at a critical stage of the fight to production of 
vital war needs. 

Now the shifting picture finds the fuel situation critical 
on the home front. Dole Air and Vacuum Valves—one of the 
simplest replacements which promote fuel conservation — 
are again available with no change whatever in their vital 
working parts. New plant capacity has been provided to 
supply you without letting up on war production. 


THE DOLE VALVE COMPANY 
1901-1941 Carroll Avenue, Chicago 12, Illinois 
OFFICES AND REPRESENTATIVES IN PRINCIPAL CITIES 
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FACTORY SHIPMENTS, in Thousands of Oilheating Trends 


chere 
Domestic Oilburners & Units ——— dl 
Domestic Gasburners & Units : han 
Domestic Stokers —— — — ESTIMATED installations of domestic bury i 
ers and units in August were 328, dow bed 
shes is : Be aske 
90.6% from 3,489 in August last yer MH. 
a #® tions 
There was wide diversity between th tent 
neh a 
drop shown by permit figures from th cle 
: oe circle: 
40 reporting cities and the sales reported alloca 
- Je 
by key dealers, the former showing only 
ERAN YY. ; : ond 
an 82.6% decline, and the latter 98,74 dic 
| og This indicates that the month’s instal ‘3 
MAR JUN SEP DEC MAR JUN SEP__DEC JAN FEB MAR APR MAY JUN JUL AUG SEP OCT NOV DEC tions, virtually all replacements, wer P 
194 1943 . able 
. , : made by small dealers. The cont usion over 
Shipments of Oilburners and Units he revision of L-74. and its revlaciaealmne 
Adjusted to include manufacturers other than the 137 reporting to the revision 0 Be 3 ¥ 2 <p heliev 
Census Bureau, FuELoiL & Or Heat's estimates of shipments are: oilburner provisions in P-84 apparently bs 
P reak 
car: ae saat iio RE held back the larger dealers until they 
Percent Percent ] every 
1943 1942 Change 1943 1942 Change know better where they stand. It noy * 
Conversion 1,002 2771 3 10,948 54,943 80.1 SOR nc ges a] sues 
ti aising 90 5489 233 appears that the confusion will think 
Furnace units 479 4,308 3,22 67.4 up by further amendments i 
All domestic 1571 33 20,745 ae i Pe) October the 0 
Commercial 3,921 ; a 28,251 33,842 16.5 ore sider 
Total 5,492 ‘ ict 48,996 : 55.1 


stocks: Reporting dealers had on hand they : 
0 i090 +«=Cs NN. average of 18 burners and units. Thi comp 
| East Coast Suppcy INDEX ta ‘He Rea ee ee ‘SE 3 Si Ey eS ed Bs he had not been checked for three months & relati 

| (Stocks Available for Civilian “eal : : - 
||” (includes Fueloils and Gasoline) | ae Dek FE eh CE (Oe Cs A De SD tM at which time the average was 24, ind: HF tomer 
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60 ing made from dealer stocks, rather than HH two s 
50 from factory shipments. Total dealer J prese 
40 
30 
— 20 
10 ; { 
ae LI L_Jo bit garbled by having added in June aM chang 
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stocks of burners and units are estimatel 61% 





at 13,500, as of September 10. Census fi catior 





Bureau figures on factory stocks were: Ty 




















burner units, then dropping them in ther J drop 


August Minimum Retail Prices: Key Dealers July report. Their disappearance is mt JM chan 
lc ae “ RNERS ; BOILER-BURNERS FURNACE-BURNERS accounted for by shipments, SO apparent us th 
Top price* Low price Top price* Low price Top price* Low price ar 
Highest S58 “te fos $7 a : 4 se M$ : ly they had been erroneously included. li J effort 
Lowest 225 169 425 : 425 340 order to get true stock and shipment fy & shoul 
Aug. Aver. 271 180 478 2 465 360 sky back an 
July Aver. 263 178 504 380 501 366 ures it is thus necessary to go back an % forts, 
*Top price key dealers for conversion burners are those whose minimum other month and bake a 60-day calcula impo 
retail prices are $200 or more; for boiler-burner and furnace-burner ; . ~ 119d “IE 
- 2 < : 7 ake > Pre 5 Id 
units (exclusive of ductwork) those whose minimums are $400 or over. tion. Stocks on June | bial rll It v 
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48% of the tanks of central heating oF ani 
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here apparently will be enough oil to 
handle September fill-up orders. 

DEALER IMPRESSIONS: Dealers were 
ysked opinions this month on two ques- 
tions currently being given considerable 
attention in Washington and industry 
arcles. The first was on fueloil supply 
allocation by a quota system, and the sec- 
ond on OPA 
policy. 


In discussing the distribution of avail- 


rationing enforcement 


ihe oil supplies among fueloil distribu- 
tors only ten percent of those heard from 
lelieve that they are not getting a fair 
break und 
weryone is given a percentage of his past 


the present system, whereby 


The remaining 90 percent 
ave been fairly treated. On 


sales volu 
think the 
the other 
sider the 
they woul 


nd, many of those who con 
esent quota system fair say 
prefer a system wherein each 


company were given oil supply in direct 


ration to the coupons it gets from cus- 
tomers; in other words, allocation by cou- 
pon flow-back. As a choice between the 
two systems only 39% prefer to keep the 
resent percentage quota procedure, with 
61% saying that coupon flow-back allo 
cation would suit them better. 

Typical comments of those favoring. a 
change: “\With changes in the industry 
occurring all the time, some small dealers 
dropping out, and customers wishing to 
change their source of supply, it seems to 
us that the 
efort to handle his business satisfactorily 


should be allowed to profit from his ef- 


dealer who puts forth the 


forts, and take on new business, which is 
impossible under the quota system” . 

‘If we can obtain additional customers, 
we should be entitled to obtain coupons 
and use the “To 
date our supply has been adequate; how 
ever in cast 
Fast last 


flow-back system” . 


of a tight supply, as in the 
season, oil in direct relation to 
ln 
creases or changes in accounts can only 
be handled sensibly in this manner.” 
Typical of the thinking of those who like 
the present 


coupons would be more fair” 


quota system best is this: 
“Any plan that would start a scramble 
for new business, that because of present 
reduced spreads none but integrated com 
panies could afford, should be avoided.” 

On the other question on which opin 
ions were 
Pretty fu 
ing enfor 
dustry Le: 


sked, industry thinking seems 
y. OPA had outlined its ration- 
ment policy in its Fuel Oil In- 
er No. 16 of August 25. Deal- 


Oilburner and Building Permits 


OILBURNERS 
August 8 MONTHS 
1943 1942 1943 1942 
0 98 1410 


166 540 


—DWELLINGS— 
August 8 MONTHS 
1943 1942 1943 1942 


Baltimore, Maryland q 12 504 
Binghamton, New York 0 
Boston, Massachusetts 23 22 


0 


Des Moines, Iowa 6 10 


Detroit, Michigan 466 


3084 


Elizabeth, N. J. 0 54 
Freeport, New York 

Greenwich, Conn. 

Hackensack, N. J 

Hartford, Conn. 
Hudson County, N. J 

Irvington, N. J. 

Lynn, Massachusetts 

Milwaukee, Wisc. 


Minneapolis, 


Minn. 


Morristown, N. J 
Mt. Vernon, New York 
New Bedford Mass 
New Haven, Conn 


New 


Orleans, La 


New Rochelle, N. Y 
Manhattan, Bronx, Rchd 
Norfolk, Virginia 
Oakland, Calif. 


Omaha, 


Nebr aska 


Orange, New Jersey 
Passaic. New Jersey 
Paterson, N. J 
Plainfield, N. J 
Portland, Maine 
Portland, Oregon 
Providence, i. I. 


Reading, 


Penna. 


Richmond, Virginia 
Rochester, N. ¥. 
Rockville Center, N. Y 
Salem, Massachusetts 


St. Louis, 


Missouri 


St. Paul Minnesota 
Schenectady, N. Y 


Seattle, Washington 


1009 


Springfield, Mass. 246 
Stamford, Conn. 
Syracuse, New York 
Trenton, New Jersey 


Utica, 


New York 


Washington, D. C 


West Orange, N. 


] ( 0 


White Plains, N. Y. ( 0 

Wilmington, Delaware ) 496 
Worcester, Mass. 

Yonkers, New York 


Totals 


Percent Change 5 ce 47.3 


1430 7417 


14087 


*Permits are not total sales in each market since none are reported from suburban areas, 
which normally account for 20% to 60% of total sales in each market; nor are they an accu- 
rate index where enforcement is lax. Rightly used, however, they are a useful working index. 


ers voting or commenting on the question 
had read that policy statement. Of all re 
porting dealers, 40% completely evaded 
the question, had no comments; another 
20% gave qualified or undecided an 
swers. Of the remaining 40%, about two 
thirds think the policy is definitely sound, 
and the other third think it is all wet. 
Representative comments were: “The 
policy is reasonable and workable” 
“Who knows; you only know who pays” 
. “Suits us O.K.” . . . “The policy can 
be made to work, but it’s not equitable” 
... "We believe that the enforcement 
policy will work, as we have been able to 


toeloif 
é otf heat 


comply with the regulations within a 
small percentage of error; we also believe 
that wilful violators must be punished, 
or the whole system would break down, 
and those dealers trying to comply would 
be at a disadvantage. However, we feel 
that there is great danger in the enforce- 
ment by OPA Hearing Commissioners 
instead of the regular courts” ... “So 
with 


disgusted government tampering 


that we lose interest” . . . ““The procedure 
is unconstitutional, inequitable, unameri- 
can and unnecessary with respect to last 
year; we are developing here the thing 
boys are giving their lives to stamp out.” 
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BUY U. S. WAR 
BONDS AND STAMPS 


THEY ARE THE GUNS of the oil-heated 


home front in the battle of the coming 


winter—the battle to save fuel, while keep- 


ing home temperatures at living standards. 
Fantastic? Well, just imagine how pleased 
Der Fuehrer would be if the oil burners of 


America lost this battle. 


IT’S MEN LIKE YOU, MR. DEALER, 
who will help oil burners to win this fight. 


Your job is to keep burners working right 
. . . But, even more important, to see that 


they do not waste their efforts and their 
fuel in slow-steaming, inefficient boilers. 
There are still many of these oil-hogs in 
existence in early conversion jobs—boilers 
that were never designed for oil burning. 
These “Fifth-column boilers” are certainly 


helping the enemy. 


TREAT THESE OIL-HOGS as you would 
a spy or saboteur. Point out to their owners 
how a modern Fitzgibbons steel oil-burn- 
ing boiler would give real comfort while 
saving up to 40% of fuel .. . And that you 
can still get a quick-steaming Fitzgibbons 
where the need of replacement is shown. 


OIL IS AMMUNITION. Wasted oil is 
like poorly aimed bullets that hit nothing. 
Let’s all be sharpshooters in oil saving. 


Fitzgibbons engineering cooperation and 
Fitzgibbons records will give you authori- 
tative estimates on possible oil saving in 
specific cases. This cooperation is yours at 
command. Write, ‘phone, or call upon the 
nearest Fitzgibbons representative or at our 
main office. 


FITZGIBBONS BOILER COMPANY, Inc. 
101 PARK AVENUE, NEW YORK 17, N. Y. 
Works: Oswego, N. Y. - Branches in Principal Cities 


(TZG(IBBONS 


STEEL 


HEATING 


BOILERS 


SINCE 
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ELL...maybe he took the hint and “scrammed” ... possibly 

clear into the Army. But the boiler can’t scram; and difficult 
though it may be to replace Sam, it’s still harder today to replace 
the boiler! 

Yes, hundreds of boilers like this are vital, directly or indirectly, 
to every phase of the war effort. Many of them are up against tougher 
conditions than they have ever before encountered. They must be 
kept in service. Yet, paradoxically enough, attendants have very 
little time today to watch the water glass. 

The importance of protecting these all-but-irreplaceable boilers 
from low water damage is fully recognized. And therefore McDonnell 
Boiler Water Feeders and Low Water Cut-offs are available for all 
applications where protection is essential. 

A set of installation and wiring diagrams covering today’s special 
needs and specifications has been compiled in a convenient letter-size 
kit that you will find particularly useful. 


Write today for your copy. 


MWONNELL & MILLER, 1310 Wrigley Bldg., Chicago, Illinois 
Doing Gre Ny Mega 





McDonnell No. 47-2 Quick-Hook- 
Up Boiler Water Feeder with switch 
used for low water cut-off or alarm 
circuit. For boilers below 5000 sq. 
ft.; maximum steam pressure, 25 Ibs. 


McDonnell No. 51-2 
performs same functions 
as 47-2 for boilers above 5000 sq. 
ft.; maximum steam pressure, 35 Ibs. 


McDonnell No. 150 for boilers of 
any size; maximum steam pressure, 
150 Ibs. Used as feed-pump con- 
trol, low water cut-off, or low water 
alarm. Furnished with or without 
manual reset. 
McDonnell No. 67 
Quick-Hook-Up Low 
Water Cut-off for auto- 
matically fired boilers 
of any size. Maximum 
steam pressure, 25 Ibs. 


BRIEFLY TOLD: 
¢ e 
August was another big 
month for Timken service 
schools. Forty-seven were 
held at as many different 
points. 


$ 
: 
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LIFE magazine will be 

used for TSA’s Fall maga- 

zine advertising. First ad a : 

of series appeared in Aug- — >. §) be 

ust 23 issue. Thousands ; me ee x aa W 
have requested their copy if 

of new folder on D. Allen = * e TN : : ame tions 
Wright’s “Victory Home,” : “4% : possi 
featured in ad.* : po ‘ — sourc 
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woul 




















































Thirty-seven metropolitan 
papers, with a circulation 
of close to 10,000,000, will vehic 
’ be-used-for Fall newspaper 4 i. der t 
ads. Dealers’ names will be : . situat 
listed. 3 ' ; ‘ , manu 


* a “ z per ¢ 


OPA official calls new ~ virtu 
Timken fuél oil rationing ° a "ae t00, \ 
digest folder “A splendid ies e moto: 
contribution offering little 
possibility of improve- 
ment.” Folder was mailed 
a short time ago to all : tor m 
Timken owners.* ‘ ~ mal des the vi 


poses 


est m 
tory. 





* Th 

August issue of Timken’s ~ 

house magazine, TIMKEN viene 

HEAT, now in the mails ol UL First, 

to TSA dealers. Filled with ee fag > condi 

helpful hints on profitable a — — mean: 

wartime selling. ever | 

* reduc 

signs 

“How to Recondition Water td 

fests — whe ES, even if Timken field men have dealers—such things as regular territory they | 

RE A Be leed te tow, to” hoof it,” Timken still will service schools . . . helpful mailings to short, 

Tee ceased anne maintain close personal contact with its Timken owners . . . prompt service on by wh 

aid dealers. replacement parts . . . field-tested service In : 

oa Personally working with dealers and and accessories sales programs... a new j ion 

SE ie personally helping them with _their pocket-size service handbook . . . and a a 

new service letterhead fea- problems always has been the biggest —— a. and a. acer mam 

Saas’ +2 “Mavs to Save plank in Timken’s dealer cooperation tising Campaign to keep Timken’s name Age O1 

Eee on Any Time” platform Tits always will be! and dealers names before prospects termir 

@ne ‘dealer ‘writes, “Does _ Although there’s plenty of hard work during the war period. If the 

a swell selling job all by involved in this, it has been made much Right now we're planning prosperity a 
itself.” easier by the built-in ability of Timken for Timken dealers in the post-war era f 

* Products to: stand up and deliver de- with an improved, expanded line of shoul 

pendable performance under the most heating and air conditioning equip cilities 

coh nen Prggel = sete trying conditions. ment and other new products for the They 

Sister Rolterhoad rose = And — we're proud of other things home. Your request for information urban 

tion this ad. we're doing for and with Timken will receive prompt attention. WI 

ing Or 

and Se 


TIMKEN Stése Hilo \ 


Prior 


"aitidake 
“Well Done“’ Division of THE TIMKEN-DETROIT AXLE COMPANY, Detroit 32, Michigan 


Quality Home Appliances—for Comfort. Convenience and Economy 
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Wartime I ruck and 


W. ARE ALL FAMILIAR with the condi- 


tions which make necessary the greatest 





possible care of existing motor truck re 
sources. When we realize that in a nor 
mal year some 400,000 to 500,000 trucks 


would be produced for replacement pur- 


“€ 
71 
{ 


poses, anc! that during 1942 only 43,130 


vehicles were delivered to operators un- 
der the rationing rules of O.D.T., the 
situation becomes perfectly clear. With 


manufacturers concentrating almost 100 
per cent on war products, new units are 
virtually impossible to get and at a time, 
too, when the country is depending upon 
motor transportation to handle the great- 
est movement of essential supplies in his- 
tory. Und 
tor must share in the responsibility to keep 


r such conditions, every opera- 


the vital transportation lines moving. 
There ire 
done to « 


many things which can be 
nserve and maintain the efh- 
ciency of trucks for the duration job. 
First, of course, there is the day-by-day 
condition of vehicles to consider. This 
means more attention to lubrication than 
ever before, in order that wear may be 
reduced; it means constant vigilance for 
signs of deterioration or failure; and it 
means catching the little things before 
they bec 
short, a 


> major troubles. It means, in 
preventive maintenance system 
by which periodic attention is guaranteed. 
ln other words, certain inspections, lubri 
cation, adjustments, repairs, and part re- 
placements should be carried out by mile- 
age Or time intervals according to prede- 
termined 
If the « | 


eds based on experience tables. 
rator’s own shop facilities and 
personn are 


inadequate, advantage 


should be taken of the modern service fa- 
cilities set up by truck manufacturers. 
They will be found in virtually every 


urban district of any size. 

White, for instance, saw the handwrit 
ing on t] 
and set 


wall two or three years ago 
t to modernize its branch ser- 
Vice stati 
stalling ¢ 
Ptior to P 


s all over the country. By in- 
latest in tools and machinery 
irl Harbor, the company pre- 





pared itself to help truck users in the 


greatest emergency period they have ever 





Robert Cass 
Chief Engineer, The White Motor Co. 


known. At the same time it introduced a 
comprehensive Preventive Maintenance 
and Parts Conservation program. Under 
this program a schedule of inspection and 
maintenance requirements was worked 
out, and a policy of conserving parts 
through stock control and rebuilding was 
instituted for the protection of all. With 
such a set-up the company is well able to 
carry out its responsibility to truck users. 

Aside from keeping a close check on 
the condition of vehicles, we have the op 
erating factors to consider. How we run 
a truck determines in large measure its 
life. In normal times we considered this 
purely from the standpoint of costs, be- 
cause replacements could be procurred; 
but, today, transportation depends upon 
our ability to nurse the equipment along. 

Under present wartime demands, speed 
ind overloads present a temptation which 
must be resisted because wear is out of 
all proportion to immediate benefits, and 
the advantage in the long run rests on our 





ire Care 


capacity to keep going. It is up to man- 
agement to see that schedules are worked 
out to eliminate speed and overloads as 
far as possible. 

If overloading an axle bearing 20% 
called for a 20% reduction in the life of 
that axle, there might be some excuse for 
increasing the load beyond normal ca- 
pacity, but the fact of the matter is that 
a 20% overload results in a life reduction 
of nearly 50%. In other words, if, with 
a normal, 100% rating, the bearing has 
an expected life of 3,000 hours, the life 
of that bearing would be only 1,600 hours 
when subjected to a 20% overload. Con- 
versely, if the bearing is underloaded, the 
life expectancy is increased even more 
than it was decreased by the overload. As 
an example, if only a 50% load was car- 
ried, the life would be increased from 
3,000 hours to 30,000 hours, exactly ten 
times. This is something to think about 
in planning today’s operations. The effect 
on tire wear is pretty much the same. 

Again, in considering speed, we find 
the disproportion to be true. It is a well 
known fact that the loads, and, therefore, 
the rate of wear of parts increase as the 
square of the speed. If the speed of an 
engine governed at 2600 r.p.m. is in- 
creased 10 per cent to 2860 r.p.m., the 
connecting rod bearing load would be 
increased 21 per cent. Considering all the 
other rotating parts in the power produc- 
ing mechanism, we can envisagion the 
total effect and realize how speed might 
upset an otherwise well-planned conser- 
vation program. Certainly it is imperative 
that no engine be operated above the 
manufacturer’s recommended governed 
speed. This calls for a careful checking 
of governors, and where operators have 
felt, in the past, that for good and sufh- 
cient reasons governors could be blocked 
open or taken off, they should now be 
placed back on the engines. 

Drivers today have a very great re- 
sponsibility because they are the ones who 


(Continued on page 56) 
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After the Flood 


Electrical Equipment Must be Reconditioned 


By 


Ray Kennedy 


This article, one of the most specific 
and helpful that has yet appeared on re- 
conditioning water-soaked equipment, 
first appeared in “Timken Heat,” the 
house organ of the Timken Silent Auto- 
matic organization. It is reprinted here, 
substantially as it first appeared, by spe- 
cial permission of Timken and Ray Ken- 
nedy, New England Territorial Repre- 
sentative, in the interest of spreading in- 
formation on the proper salvage of criti- 
cal materials. 


a. IMPORTANCE of properly recon- 
ditioning oilburner equipment which has 
been under water cannot be overly em- 
phasized. Misguided efforts of careless or 
inexperienced people can only necessi- 
tate costly replacements which could have 
been avoided. Wet parts are seldom dam- 
aged beyond repair. Usually they can be 
salvaged, put in good operating condi- 
tion and used again. 

While few dealers have had the dis- 
couraging experience of two major floods 
within three years, as some of our New 
England dealers had during 1936 and 
1938, most dealers have experienced 
flooded equipment at one time or another. 
Fortunately, most floods involve fresh 
water, in which case corrosion is at a 
minimum~ when repairs are promptly 
made after parts are removed from 
flooded installations. Parts flooded by salt 
water and later exposed to air for a period 
of time can be damaged to a point where 
salvage is not worth while. Care should 
be taken to wash parts immediately with 
fresh water after removing from salt 
water. They should then be dried and 
coated promptly with oil or grease to pro- 
tect them until final disposition can be 
decided. 


One of the most important precautions 


is NOT to operate flooded equipment 
until it has been inspected for damage. 
This is most important and is the differ- 
ence between an expensive major repair 
job and a comparatively inexpensive bak- 
ing job. After removing motors, trans- 
formers, magnetic oil valve coils and mas- 
ter controls, these parts should be cleaned 
thoroughly of silt and grease before bak- 
ing. Motors must be taken apart and 
washed, preferably with carbon tetra- 
chloride (or equivalent), otherwise grease 
and silt will hold moisture. Oil and grease 
will, of course, spread through windings 
at baking temperatures and must be re- 
moved before coils can be varnished. 
Extreme care should be taken by me- 
chanics while working in wet or even 
damp basements. Make it a rule never to 
work on wet electrical equipment while 
depending on single-pole switches to cut 


off power. If polarity is reversed, han 
dling of parts can be not only painful, 
but also dangerous. It is better to remove 
fuses, or pull the main switch and use, 
flashlight, than to risk the use of exten 
sion lights under these conditions 

Past experience indicates that up t 
100% of flooded motors can be put back 
into service with no other expense than 
cleaning and baking. 

High 


which have not been under water toc 


tension ignition transformers 
long usually can be restored t 
Top covers should be removed to see if 
pace be 
and the 


cover. If so, surplus water should be re 


Service 


water has accumulated in the 
tween the top of the compoun 


moved and the opened transformer dried 
at a low temperature. 

Master controls can be cleaned and 
baked very successfully if give: 
attention before they become rusted or 
corroded. Speed in handling is essential 


prompt 


Magnetic oil valve coils are not ex 
pensive to replace and the risk of subs 
quent failure is not worth while if new 
coils are available. 

Various methods and types « 
ment can be used for baking out motors 
Even a thermostatically-controlled gas of 


f equip 


electric kitchen range has been pressed 
into service with good results. If thi 
method is used, the oven 
should be checked with a thermometer 
for correct temperature setting. A tem 
perature of 200° for 48 hours has proved 


very satisfactory. Do not try to speed 


thermostat 


up the process by shortening the baking 
time, as slow drying is most important. 
One of our dealers recently decided t 
build an for himself, 
periodically had quite a little dryingou! 
work to do. Starting with a small gil 
vanized ash can, he insulated the outsid: 
and bottom with magnesia block abott 
1” thick and then covered it with a % 
tion of 24” round galvanized pipe let 
over from a furnace job. Next he i 


oven since he 


stalled two 350-watt strip heaters at the 
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Handling Nozzle Trouble 


By 
John W. Schulz 


This article and “Nozzle Science 
and Service,’ which appeared in 
the September issue of Fusrom & 
On Heat, are aimed to review noz- 
de principles and problems for the 
xpert ait servicing pressure burners, 
and to provide basic understanding 
and practical pointers for the man 
familiar with two or three makes of 
burners and anxious to add to his 
knowledge, as well as for the novice 
serviceman. 


I, you send out novices to tend to noz- 


tle troubles, generally you can bank on 
their being able to take out the tip, clean 
it, and replace it. If you are wise, you 
worry most about the possibility of reper- 
cussions after the new man leaves the in- 
sallation; failure of the burner to light 
on a cold morning, or oil leaks later dis- 
covered, or air binding of the pump, or 
delayed ignition with results it is best not 
to describe. 

The 


excellent reasons for ruling that in his 


responsible service manager has 


organization even the simple assignment 
of cleaning a plugged nozzle will be given 
only to competent men who know oil- 
burners 

Accompanying Diag. 1 shows three 
popular types of covers removed from 
different pressure burners to gain access 
to the gun tubes where nozzle assemblies 
are located. To remove the nozzle from 
a pressure burner, first, pull the main 
switch of the burner. The cover of the 
gun tube is removed. One high tension 
wire on very early model burners, two 
on modern burners, are disconnected 
from the gun tube assembly. The oil line 
between the fuel unit and the gun tube 
assembly must be uncoupled, either by 
taking apart an ordinary union in a pipe 
line of perhaps Y%” or 3%” size, or by dis- 
connecting a copper tube connector. 
Taken from the burner, this assembly 


may be found similar to the one shown 
in Diag. 2. 
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With some burner models of the gen- 
eral construction shown lowest in Diag. 
1, it is necessary to shut off the oil feed 
line from the oil storage tank before un- 
coupling the oil line that runs from the 
oil pump to the nozzle assembly, because 
in these burners the automatic shut-off 
valve is not located at the pump. It is in 
the nozzle assembly, near the tip. For 
outside tank installations, two valves, the 
one on the suction line and the one on 
the return line, must be closed before the 
work of removing the nozzle assembly 
is started. The matter of turning off oil 
valves is nothing to worry about since, 
if he is uncertain about whether or not 
to turn them off, a services man does no 
harm by playing safe and turning them 
off. But this is important: if you do turn 
off any oil valves in the oil lines, be very 
sure to turn them on again before you 
start the burner motor. Turning over the 
pump with a return line valve closed 
causes the pump to build up unpredict 
ably high pressures that can damage it 
and the pressure regulating valve. Here 
are two items that should be observed un 
failingly in servicing pressure burners. 
First, always install a gauge, to indicate 
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pump pressure, before you start work. 
Operate the burner and read the gauge 
before you alter any adjustments or dis- 
mantle any parts of the equipment. Sec- 
ond, after you have completed work on 
the burner and are ready to start it for a 
try-out, keep your eye on the pressure 
gauge when you turn on the switch that 
starts the motor, and do not take your 
hand off the switch until you are sure 
the pressure is proper for good operation. 
If the first purr of the motor is accom- 
panied by pressure gauge readings higher 
than about 150 or 200 lbs., snap the 
switch off. Lower the setting of the pres- 
sure regulator adjustment. If this does 
not give lower pressure, locate and elimi- 
nate the cause of the excessive pressure. 

Here is another precautionary step. 
If the gauge shows pump pressure but 
the flame does not light in the firebox, be 
on guard. The firebox door (or access 
door to the combustion space of new style 
oil boilers and furnaces) should be open 
to permit you to see that the flame lights 
properly. Careful observation can lead a 
good serviceman to avoid “puffs” when 
tuning burners. Be on guard for oil spray- 
ing into the firebox for a number of sec- 
onds without lighting. If you find it, shut 
the burner off quickly and go to work 
finding and eliminating the defects re- 
lated to the faulty ignition. 

According to good workmen, a crimi- 
nal charge should be aimed against any- 
one who uses two Stillson wrenches to 
unscrew the nozzle from the adapter. Yet, 
dealers’ scrap heaps show hundreds of 
nozzles badly chewed up by applying 
Stillson wrenches to them. Needed in 
every service kit is a box wrench or socket 
needed in the 
service man is the determination to use 


wrench that fits nozzles; 


only the proper tools in removing and re- 
placing nozzles. 

Proper procedure is needed also to 
clean a nozzle once it has been removed 
from a burner. First, take the core from 
the nozzle and examine the atomizing 
slots to find out if they are plugged. Hold 
the core close to a strong light and scru- 
tinize each slot. Next, run through each 
slot the edge of a thin, firm piece of paper. 
The edge of a piece of business letter- 
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Side View 


Diag. 2 


head paper generally will do the job, or 
the edge of a piece of good writing paper. 
Wipe off the entire core with a clean 
cloth, not with a dirty, oily rag you have 
used to wipe off a burner, and to play 
safe against plugged slots, clean each of 
them once more with the paper. Use the 
same cloth to clean well the interior of 
the main part of the nozzle, into which 
the core screws. No specks of dirt must 
be left in this to plug the slots after the 
nozzle has been reassembled. 

Run the core firmly into the body of 
the nozzle after you have completed the 
cleaning. Use a wrench, not just your 
fingers, to hold the body of the nozzle as 
you apply the final effort to the screw- 
driver you are using on the core, but do 
not damage the nozzle by applying to the 
screw-driver all the effort you can. Dam- 
age done by over-tightening the cores 
often shows up as marks around the edges 
of the atomizing slots. 

Carry at least 20 good, clean nozzles 
in a service kit. As will be covered later, 
to do good service work you must have on 
hand a variety of nozzles of different gph 
capacities, and different spray angles. The 
service man who carries a sufficient num- 
ber of spare nozzles can, when he encoun- 
ters a dirty nozzle, install one of his clean 
ones of the proper capacity and angle, and 
take the dirty tip for thorough cleaning 
in the shop. This saves much time in the 
long run, for to clean 20 or 30 dirty noz- 
zles at once in the shop certainly is more 
efficient than trying to clean each nozzle 
thoroughly on the job. 

The shop can be set up with good 
strong light, a jeweler’s loop or other 
magnifying glass for proper examination 
of atomizing slots and orifices, plenty of 
clean cloth, and special solvents for clean- 
ing gum and dirt from the tips. Some 


24 


burner manufacturers, nozzle manufac- 
turers, and distributors of nozzles have 
excellent advice to give burner dealers 
who request detailed information on 
proper cleaning of nozzles. 

How can a dealer avoid financial losses 
as a result of swapping his new stock of 
new nozzles for his customers’ old, dirty 
nozzles which are brought to the shop for 
cleaning? The question is a good one, 
particularly in view of the fact that after 
being cleaned some of the old nozzles will 
be found fit to throw away. A good plan 
is to make a charge, of perhaps $1.00 or 
$1.50, for the swap from a dirty nozzle 
of questionable condition, to a shop-re- 
conditioned nozzle of the proper capacity 
and angle for the burner. This is in addi- 
tion, of course, to the charge for the ser- 
viceman’s time. In one organization, noz- 
zles carried by the servicemen always were 
in A-l condition by making a policy of 
throwing away the poorest of the nozzles 
brought to the shop for cleaning and 
testing. 

Diag. 2 shows three important dimen- 
sions related to adjusting the spark points, 
or checking on their adjustment, after in- 
stalling a nozzle in the nozzle adapter. 
On many burners, the use of a nozzle 
wrench of necessity upsets the spark 
point adjustments. 

Basically, the points must be adjusted 
so that the spark is in the oil spray but 
the ends of the electrodes are not. This 
may sound difficult, but actually is not, 
because the spark is blown forwards by 
air from the blower as is shown in the 
diagram by the shaded area labelled 
“Spark.” Studies made in the field and 
in laboratories reveal that in typical burn- 
ers the spark extends %” ahead of the 
tips of the electrodes; a top view of the 
spark shows it to be hairpin-shaped. 


Adjustments D and E, plus bending of 
the electrode wires if necessary, are used 
with the type assembly shown in Diag 
2, to locate the spark points properly, 
Use 3/16” as your standard distance ly 
tween points, dimension C in the draw. 
ing, but bear in mind you can redyge 
this to 14” for special reasons perhaps 
because you suspect the voltage is low at 
times on the particular installation, oy 
there is radio interference that might he 
reduced by adjusting for a shorter spark 
Dimensions A and B are related. That is 
if B is made greater, A should be mad 

e mini: 
mum that can be used without danger of 
the spark jumping to the nozzle, and di 
mension A is zero; the points are no 
farther forward than the tip of the noz 
zle. A good distance for A is 14” with 
B about YY”. 


For a given model oil burner, try dif 


greater. On some burners B is t 


ferent locations for adjustment £. Alter 
the position of the points, drawing them 
away from the flame, by repeated adjust 
light the 
oil. This will show you how far from the 


ments, until the spark fails to 


oil spray the points may be set without 
drawing the spark itself, out of the ail 
spray and causing ignition failure. If you 
have any doubt about the proper setting 
of the points on a particular installation, 
better go back after the burner has oper 
ated a week with your own spark point 
adjustment, and inspect the points to find 
out if carbon is building up on them be: 
cause they are too far forward, in the oil 
spray. 

For proper, efficient operation of the 
burner, not only must the nozzle perform 
properly with respect to atomization, but 
also the flame must be of the proper size 
and shape. 

The flame size of a pressure burner can 
not be altered much by using higher or 
lower atomizing pressure, because the 
output of a nozzle varies roughly as the 
square root of the atomizing pressure 
That is, to obtain double the flame siz 
from a nozzle with 100 Ibs. pressure on 
it, you would have to apply 400 lbs. prey 
sure, which is, of course, beyond the 
limits of domestic pressure burners. 

First, decide how much atomizing pres 
sure you will use. Next, install a nozzle 
that gives the proper size fire at that pres 
sure. Lower pressure gives slightly small 
er flames from given nozzles, of course; 
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CHART YOUR COURSE 


VICTORY 
Retin Livi 
a 


AR BONDS and wore War Bonds are the 

shortest, surest road to Victory — and better 
living. The billions of dollars worth of War Bonds 
which millions of Americans are buying, throw 
our united power and weight back of America’s 
fighting men. Every War Bond helps shorten our 
gigantic Global War — helps speed the day of Vic- 
tory. Then War Bond dollars will become better 
living dollars. Because America’s industrial might 
is geared to Victory — and better living. Williams 
Oil-O-Matic—precision. builders of automatic 
heating, air conditioning and refrigeration for its 
more than twenty pre-war years, now builders of 
highest precision war materiel — exemplifies the 
skill and experience that will return to the service 
of the American home when Victory is won. 





THE WAR BONDS YOU BUY TODAY the spch tay tia tye odortion inte 
meritorious services on the production front. 


ARE YOUR GUARANTEE OF A "The White Star which the renewal adds. fo your 


Army-Navy Production Award flag, is the symbol of 


; J appreciation from our Armed Forces for your continued 
OWOVIAUW » and determined effort and patriotism.” 
: (Signed) Robert P. Patterson 


Under Secretary of War 








wus. WILLIAMS OIL-O-MATIC 
QILOMATIC HEATING CORPORATION 


HEATING 
BLOOMINGTON, ILLINOIS 
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QUIET 


may 


OIL BURNERS 


Backing the attack in the air, on land and on the sea is 
our world famous GEROTOR pump. After Victory... 
GEROTOR will back your drive for post-war business 
—and its fautless performance will make it easy for 
you to sell more and more Quiet May Oil Burners, 
May Oil Burner Corporation, Baltimore, Maryland, 
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Mererine at the bulk plant is saving a lot of the grief being 
caused by the shortage of skilled help. 

Even an experienced operator will top off faster with a meter 
than to a gage mark. 

Metering makes e#ther an experienced or an inexperienced 
man more sure of himself. He knows it is a check against 
errors in judgment. It prevents wasting the time of waiting 
trucks and drivers. 

Metering stops losses all around. It eliminates a lot of lost 


motion... speeds up handling . . . prevents spillage. 














NEPTUNE METER COMPANY 

Main Office: 50 West 50th Street, NewYork 20. Branch 
Offices at Atlanta, Boston, Chicago, Dallas, Denver, 
Kansas City (Mo.), Los Angeles, Louisville, Philadel- 
phia, Portland (Ove.), San Francisco, and Long 
Branch, Ont., Canada. 
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also, it gives quieter flames in some burn- 
ers, and quieter operation of the motors 
and oil pumps. Some dealers regularly use 
pressures as low as 70 lbs. for high grade, 
clean No. 2 oil. The result of using in- 
sufficient pressure is poor atomization. On 
many jobs this shows up as low CO: with 
smoke from the chimney, whereas higher 
CO, and no smoke will result from using 
higher atomizing pressure and a tip of 
lower rating. With good, clean No. 2 
oil and a good nozzle, excellent atomiza- 
tion generally is assured at about 100 
Ibs. pressure. Higher pressure, say 150 
Ibs., could be used, but it might make for 
more sound from the flame, or the oil 
pump and the motor. 

Decide, then, on how much atomizing 
pressure you will use for the particular 
installation, and select a nozzle of ca- 
pacity to give the proper gph rate using 
that pressure. Get a chart from the noz- 
zle manufacturer that indicates the gph 
of each nozzle at different atomizing 
pressures. 

Diag. 3 is graphic warning that you can 
not get a narrow flame, from a burner 
that tends to give a wide bushy flame, 
simply by installing a narrow-angle noz- 
gle in the burner. A dealer recently made 
the error of thinking that way, and 
wound up blaming the nozzle when it was 
not to blame. Part A of Diag. 3 indicates 
the manner in which this dealer expected 
a narrow-angle nozzle to spray oil into 
this long, narrow firebox. B indicates the 
flame shape he expected to obtain as a 
result. Actually, the air-handling parts 
of this burner fed the air into the firebox 
in the manner shown in C. Oil droplets 
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travel at bullet speed as they leave the 
nozzle but soon form a slow-moving mist 
easily wafted one way or another by the 
air moving in the firebox. D is a sketch 
of the flame shape actually obtained on 
this installation, even using a narrow- 
angle nozzle. 

A serviceman should carry nozzles that 
give sprays of normal-angle, narrow- 
angle, and wide-angle, because using a 
nozzle of a different angle on a particular 
installation often improves the flame. But 
you are wrong if you expect to turn a 
bushy-flame oil burner into a narrow- 


flame burner simply by switching to , 
narrow-angle tip. The air-handling pans 
of a burner have at least as much contr} 
over the flame shape as the angle of the 
nozzle has. Many burners have air hap, 
dling parts that can be adjusted to alter 
the flame shapes, still cannot be adjusted 
for flames narrow enough or wide enough 
for certain boilers and furnaces. Op, 
trouble job where carbon forms on the 
firebox back walls or side walls becauy 
of improper flame shape, you may have 
to alter the burner and use different air 
handling parts, as well as a nozzle of the 
proper angle, before you get the proper 
flame shape. 

Much fuel oil is being wasted becaus 
of poor atomization by nozzles that should 
be replaced. Oil is wasted also because of 
over-firing by nozzles of excessive capaci 
ties for the heating loads. And oil js 
wasted because nozzles need proper, 
thorough cleaning. The dealer who head 
up his fuel oil conservation efforts with 
a campaign to see to it that his cus 
tomers’ nozzles are serviced thoroughly 
and expertly can not go wrong. He wil 
get improved results. And along with sav 
ing important percentages of oil on in 
stallations that receive proper nozzle at 
tention for the first time, he wil! reduce 
the number of “no heat” calls related to 
nozzle defects. 


Amended Price Schedule 
Abolishes Free Service 


ea oilburner service no longer is 
compulsory, regardless of a dealer’s for- 


mer service price policy. Supplementary 
Service Regulation 19 just issued by OPA 
has modified Maximum Price Regulation 
No. 165 to effect a floor under oilburner 
service prices, as well as establishing 
maximum prices for dealers who have not 
yet filed their price schedules with their 
local War Price and Rationing Boards. 

Dealers who have not filed their ser- 
vice price schedules, and dealers who 
have filed schedules showing lower rates, 
may now charge hourly rates according 
to the size of their community: 

In cities of 500,000 population or 
more, $2.50 for the first hour, and $1.75 
for the second and succeeding hours. 

In cities of 100,000 population to 500,- 


000 population, $2.00 for the first hour 
and $1.50 for each succeeding hour. 

In cities of less than 100,000 popula 
tion, $1.50 for the first hour, and $1.25 
for each succeeding hour. 

If a dealer already has filed a service 
price schedule with his local board show 
ing high service rates, he may continue 
to charge the higher rates. Dealers wht 
charged higher rates in March, 194), 
but have not yet filed with their local War 
Price and Rationing Boards may do « 
before November 1, 1943, and thereby 
establish their right to charge the higher 
rate. 

Price filing need not be in too much 
detail as to specific prices charged for 
particular service operations. If a dealer 
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U_ S. Marine Photo 


That's our objective, and that’s what we'll do, so long 
as there is any fight left in that failing race of “super- 
men.” Getting our boys off to a clean start, and keeping 
their things as clean and sanitary as possible, under 
battle conditions, is one of the war jobs that are keeping 


York Heat busy, night and day. 


ror the present. York is putting on the heat in a 
dozen different ways—in portable laundries and shower- 
units... in barracks, mess-rooms, and recreation-rooms 

. in special burner-units for Army bake-ovens . . . 


in airplane engine-heaters, and many others. When the 


N 


. . sx RS 
remaining Axis partners have had all they can take, AD 


and then some, York Oil Burners will again be available 


for industrial and domestic heating. All the advantages 


of the things learned in production for war, plus the 


practical features developed by York since they first 


pioneered in automatic oil heat years ago, are being 





Right now, York is putting on the heat in 
another way, too. Future industrial and 
domestic prospects for the modern York Heat 
to come, are being created through consistent 
advertising in American Home . . . Better 
Homes and Gardens . . . House and Garden . 


House Beautiful . . . Time (Canada). 
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combined now 
in the designs 
for the York 
Burner of to- 


morrow. 


YORK HEAT 


THOMAS SHIPLEY, INC., and its subsidiary, YORK OIL BURNER CO., YORK, PA. 























FUEL ECONOMY 


Saving fuel is as simple as A, B, C. Here are able to the heating trade this supe: ior equip 
some pointers which will help you and your ment to aid in the conservation program, 
customers to cooperate with the Government's “DL” products are stocked by leading whe 

fuel saving program. salers, and are distributed nationc'!ly by th 
Detroit Lubricator Company is making avail- American Radiator & Standard Sanitary Com, 
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pi 
lA Burn Fuel Efficiently 


1. Check burner adjustments for greatest efficiency, 
take draft, CO-2 and stack temperature readings. 


2. Clean oil strainers, nozzles, float valve needles, etc. 


3. Check draft adjuster and controls for proper 
operation. 


4. Make sure boiler water is clean and that flues and 
chimney are free from soot. 


5. inspect chimney and heating unit for air leaks. 
“DL” 


equipped with damper regulator in DAMPER 
good working condition, if not install REGULATORS. 


6. Make certain hand fired job is 


DAMPER REGULATORS 














DETROIT LUBRICATOMO 








Division of American Radiator and “Standard” Sanitary Corporation Heatin 
Canadian Representatives—RAILWAY AND ENGINEERING SPECIALTIES LIMITED, MONTREAL, kessories 
TORONTO, WINNIPEG Pansion V 
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4. Moke certain air valves and quick vents on steam is. | 
m vent freely. For fast venting and maximum 


| fuel scvings install © ARCO-DETROIT AIR VALVES 


| 9.ls «cam system properly vented and balanced? 
if difficulty is experienced balancing system, install 
ARCO-DETROIT AIR VALVES 


3. Check for sagging or trapped pipes. 
_ 4, Insuiate boiler, mains, and hot water storage tank. 


AIR VALVES 


























§.Set balance dampers in ducts properly and check 
ducts for leaks. 


6. Check water supply and keep all radiators vented 
on hot water system. 


sf 7. Shut off radiators in unused rooms. 


“DL” RADIATOR VALVES 


I hot water system properly balanced? 
F diffic ulty is experienced balancing system, 


| “DL” HOT WATER BALANCING FITTINGS 


duce temperature at night or when occupants 


bsent. 
“DETROIT” 
Replace dirt-clogged air filters with FILTERS 


AIR FILTERS 

















q C 1. Install adequate insulation. 


2. Install storm windows and weatherstripping. 


. 3. Shut off bedroom radiators at night and close bed- 
j Stays in the House room doors. 

















OMPANY GENERAL OFFICES: 


DETROIT 8, MICHIGAN 


“Heating and Refrigeration Controls @ Engine Safety Controls e Safety Float Valves and Oil Burner 
kessories @ Radiator Valves and Balancing Fittings @ Arco=Detroit Air and Vent Valves e@ “Detroit” 
) Pasion Vaives and Refrigeration Accessories ©@ Air Filters @ Stationary and Locomotive Lubricators 
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Forced Conversions Stopped; 
Eastern Oil Supply Increasing 


ANNOUNCEMENTS were made September 
23, by the Petroleum Administration for 
War at Washington that the program to 
convert oilfired commercial and industrial 
installations to coal had been temporarily 
suspended. The following day the Fuel 
Rationing Division of OPA wired its 
Regional Officers to discontinue conver- 
sion of all oilfired installations. 

Making his 
change in PAW policy, Administrator 
Ickes said: 

“We are suspending the program in 
view of the uncertainties in the coal situa- 
tion, including the shortage of delivery 
equipment and manpower for retail coal 
delivery. 

“No one should construe this suspen- 
sion of the industrial and commercial con- 


announcement of the 


version program as meaning that we are 
‘over the hump’ as far as oil supplies are 
concerned. War developments might well 
make it necessary at some future time to 
resume the program, especially in view 


of the fact that we are still faced with 
an overall shortage of oil in the United 
States.” 

PAW’s announcement stressed that 
the change in conversion policy does not 
apply to conversions now in progress, 
since the supply program for the com- 
ing winter is based on the assumption that 
requirements will be reduced by the 
amount now used by these facilities. 

Deputy Administrator Davies marked 
the end of the forced conversion program 
with a summary of results: 176,500 bar- 
rels of heavy oil a day saved by indus- 
trial conversions; 137,155 bbls. a day in 
the Eastern States, 30,034 bbls. a day in 
the Midwest, 3,566 bbls. a day in the 
Southwestern-Gulf Coast States. 

Meanwhile heating oil stocks in East- 
ern States have been increasing. PAW 
announced a daily increase rate of 70,000 
bbls. a day during the week of September 
11. On September 18, stocks of all prod- 
ucts in the East stood at 42.5% of the 


1940-41 normal, up from 41.9% 


the week 


before. This 42.5% compares with 59.8%, 


a year ago. 


Improved transportation faci 
expected to reduce the need for 


large stocks of heating oils in tl 


was predicted that the 20-inch 
would be completed from Bayto 
to Norris City, Ill., by the end 
and Deputy Adm 
Davies reported on Septembe: 
the 804-mile eastern leg to Lind 


tember, 


already had 418 miles of pipe 
597 miles of right-of-way clea 


More Tanker Oil? 


Increasing attention is being 


the trade to the possibility of m 
oil along the East Coast. Auth 


sist that tankers will be used p: 
for direct war needs, but any i1 
tanker movement will ease th 
supply. It is possible that unex; 
velopments might make mor 
available. Rumor has it that a si 


number of Italian tankers now 
the United Nations fleet. Any 
the tanker situation, even to 
of moving only military and 
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Uncle Sam Has 
SHEPHARD Heaters During The Past Two Years 
—Having Met The Rigid Requirements of U. S. 


Purchased Several 


Hitler Is In A Jam-Keep Him On The “Lam”-By Buying Bonds 


SHEPHARD PERCOLATING 
HEATERS and BOILERS 


HOT WATER IN ABUNDANCE— 
(22 GALLONS FOR ONE PENNY) 


Thousand 


Engineers. 


Attention—DISTRIBUTORS, DEALERS 
CASH INNOW! WE CAN DELIVER 
ON AI0-AA5 OR P84 RATINGS. 


Beautifully Finished in 


Cross section showing the 
“Admiral Blue’. 


fuel saving Percolating 
action. 


SHEPHARD HEATER CO. 


6624-36 SOUTH PARK AVE. CHICAGO, ILL. 


WRITE, WIRE OR PHONE For Details. 
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GENERAL‘ j ELECTRIC 


“AUTOMATIC HEAT 


HIS handy 40 page booklet is back on the heating equipment. You'll be helping the fuel 
job again, to help your customers and 
prospects through another winter of limited 
fuel supplies—and to help you make new 
contacts and build good will. 
“Tips on Fuel Conservation” is packed with 
the kind of information that home-owners in 


conservation program and, at the same time, 
doing yourself a good turn. 

Take a tip from this booklet—it’s one of the 
things that G-E is doing to protect your good 
will and your future markets. Advertisements 
American Home and Better Homes & 


HEAR THE GENERAL ELECTRIC RADIO PROGRAMS: “THE HOUR OF CHARM," SUNDAY 10 P.M. EWT; NBC....“‘THE WORLD TODAY” NEWS EVERY WEEKDAY 6:45 P. M., EWT, CBS 


want. Put it in the hands of your customers— 
leave it with prospects when you give service 
estimates. Use it to open the door for new 
service agreements . . . to maintain friendly 
relations with your present customers . . . to lay 
the foundations for post-war sales of G-E 


Gardens are now featuring the booklet— 
another part of the G-E program to help you. 
If you don’t have a supply, better call your 
G-E Automatic Heating Distributor, today! 
General Electric Company, Heating Division 


34810, Bloomfield, New Jersey. 


m—aornrrnnensnaeanmsrr 
<x BUY WAR BONDS Sz 


toeloil 
“ ‘oil heat 





ES IS II ET ID TT a x 


directly out of Gulf ports, would help 
civilian supplies. 

Overall distillate supplies are not as 
plentiful as most oil men would like. 
Light fueloil stocks in the East and Gulf 
areas just before the middle of Septem- 
ber stood at 17,810,000 barrels, compared 
with 22,235,000 barrels a year ago. Stocks 
in Illinois, Indiana and Kentucky in- 
cluded 5,932,000 barrels of distillate fuel- 
oils this year against 6,107,000 barrels a 
year ago. Though all these stocks now 
are increasing, it seems doubtful if they 
will reach the level of last year before 
the heating season starts. Though the 
transportation facilities have been im- 
proved, there is not yet enough light oil 
in the areas of greatest demand or supply 
to eliminate all possible supply problems. 

Some effort is being made to increase 
the supply of heating oils in all sections 
of the country. Price encouragement to 
make residual oils has not been removed, 
but PAW is ordering increases in the 
“light” ends that have been going to swell 
the volume and increase the gravity and 
price of residuals. There is no longer a 
shortage of heavy fueloils, but it has been 
necessary to direct refiners to take larger 


—and there’s a reason. For Draft-O-Stat makes 
from 10% to 30% more fuel available for war 
needs. That’s why Draft-O-Stat is on the approved 
WPB list of fuel-saving devices that can be sold 
without priority. Take advantage of this situation 
—increase your own profits and help win the war 


by recommending Draft-O-Staton all furnace jobs. 


percentages of gasoline, kerosene and dis- 
tillate rather than leave all feasible in the 
residual fueloils. If directives from PAW 
fail to raise production of “light” prod- 
ucts sufficiently, it may be necessary to 
change the price schedules on heavy oils 
to remove the incentive for leaving the 
light ends in the residuals. 

Apparently the orders are having some 
effect on product yield. Comparing the 
last two weeks of July with the first two 
weeks of September, crude run to stills 
was up 8.6%, but distillate fueloil pro- 
duction was up 11.2%. At the same time 
the yield of gasoline had increased 10.6%, 
and kerosene 3.4%, while residual pro- 
duction was up only 1.3%. However, at 
the present rate of increase in distillate 
stocks it would take more than 70 days 
to build those stocks on the East Coast to 
last year’s levels, and with the heating sea- 
son already starting in Northern New 
England, there is little hope of reaching 
last year’s figure. 

Returning to the possibility of more 
available tanker capacity, oil men are 
eyeing the additional supplies that could 
be made available from South America. 
Some Venezuelan oil already has arrived 


at eastern ports, and more can be brougy 
as transportation is made available. Ver 
zuela’s docks are not much farther frop 
New York than those of the Westen 
Gulf ports. The country now is prody, 
ing about 500,000 barrels of crude a dy 
but this could be increased to about 80) 
000 simply by uncapping wells now clog 
in due to a shortage of transportation, 
Mexican crude and bunker oils a 
said to be available when there can} 
transportation provided to move it. This 
will mean tanker shipment ‘rom Gy 
ports, and will be dependent upon th 
availability and safety of water facilitie 
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Boston Drivers Get 


“Locally Needed” 


EMPLOYEES of fueloil and coa! distribu 
ing companies in the Boston area wer 
placed in the a needed” categor 
on September 22 by the Greater Bost 
War Manpower Commission. As such, 
they are required to work a minimum ¢ 
48 hours per week. This desig:ation, the 
Commission explained, protects the work 
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am HELPS YOU SELL 


Draft-O-Stat 


HOTSTREAM MOTORIZED 


Draft-O- Stat 
Cuts fuel bills 10% to 30% 


Scientific automatic control of 


chimney draft saves fuel during 


both “on” and “off” periods of oil, 


stoker or thermostat-controlled 


hand-fired coal 


furnaces. Com- 


pletely adjustable for most effi- 
cient operation. 


Low priced— 


easily installed. Write for descrip- 


Be a FUEL SAVING tive literature—prices and 


if WAR DEN liberal discounts. 
ers 
ur custom Hotstream Model “BM” 


oct Ae vert, Combustion Equipment Diuistou of Motorized Draft-0-Stat 
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calculating to give the Axis a headache 


Meet the Antiaircraft Gun Director—the mechani- 
cal mastermind that aims our antiaircraft guns. 
It has been Delco Appliance’s privilege to have 
built these units for the Army since Pearl Harbor. 

To the fighting men who use it, the Antiaircraft 
Gun Director is a wizard at figuring ...a “robot 
brain” that accurately calculates the approximate 
position where enemy planes will be when the 
shell about to be fired gets there. Every day sees 
more and more of them “putting the finger” on 
the Axis planes. 

Thousands of parts and many more thousands 
of operations go into the building of each Direc- 
tor... plus the mass-precision skill and “know 
how” for which Delco Appliance has long been 
known. It is just one more of the many weapons 
American industry is piling up to help our armed 
forces make “unconditional surrender” a fact. 








a 2? © . as ™ a . e + 
There’s a Great Day Coming! see vinnie aminanecedéa 
y ANTIAIRCRAFT GUN DIRECTOR 


The lessons we are learning while “Victory Is Our Business’ 
will help us bring you still finer equipment for your farm 
and home market—once the ‘“‘great day” of peace arrives. 


DELCO & 


APPLIANCE 


ROCHESTER, N. Y. 


DIVISION of GENERAL MOTORS 


During War or Peace DELCO APPLIANCES Do the Job Better 


YOUR FIGHTING DOLLARS... 
ANOTHER WORRY FOR THE AXIS 


Even if you can’t get in the fight yourself, 
you can enlist your savings. Turn your ex- 
tradollars into those fighting dollars that 
are another very real worry for the Axis 


Buy AN Lada war Bonn Today! * 


* * * * * * * 
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vide fuel to industrial workers and citi- 
zens generally by maintaining present 
personnel. 

Employees of fuel distributing compa- 
nies were assured that they are engaged 
in work essential to the war effort. 

According to Fred Beckwith, Executive 
Director of the Oil Heat Institute of New 
England, Boston is the sixth New England 
district to adopt these measures. The 
others, up to September 22, were: Spring- 
field, Bridgeport, N. E. Massachusetts, 
New Hampshire, and Portland, Me. Mr. 


Beckwith has been conducting a cam- 


paign toward this objective for the In- 
stitute. On September 8, he sent the fol- 
lowing letter to all district directors: 

“The retail fuel oil dealers are faced 
with a serious and critical situation 
through the lack of the drivers of fuel oil 
trucks not being listed as an essential ac- 
tivity. 

“Some million and a half homes in 
New England are dependent on oil for 
heat, and unless an adequate delivery 
service is maintained, the health and 
morale of these people will be seriously 





Conversion 
Boilers 


STING 
FUEL BILLS 


of trouble and expense. 


VWuarr kind of fuel does your customer want _ 


to use—coal, oil or gas? 


Burnham Tube Type Boilers are designed ~in 
such a way, that conversion from one type of fuel 


to any other type, can be made with a minimum 


This fact coupled with Burnham’s famous “long 


gardless of the type of fuel used. 
Send for catalog No. 79 which gives complete 


information and description of these Boilers. 


BURNHAM BOILER CORPORATION 


Irvington, N. Y.—Dep't O. 
Zanesville, Ohio—Dep't O. 
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“During last winter, absenteeign jy 
war industries was increased, due direc 
to the delay in fuel oil deliveries. 

“The physical requirements of a try 
driver are such that the industry hy 
found it. impossible to employ overage 
men. The average truck makes twenty ty 
thirty stops a day, with the handling of; 
heavy hose. 

“During the peak season, the men ap 
required to work up to eighteen hour, 
day, in all kinds of weather, 
handle the deliveries. 

“Due to the fact that retail fuel oj 
truck drivers are not listed as an egy 


1 order ty 


tial activity, the industry is finding it in 
possible to keep the men which are noy 
employed, or to hire new men for replace 
ment. 

“The average age is between the mid 
dle 30’s to the middle 40's. 

“Practically all truck drivers doubk 
as maintenance mechanics and are ablet 
give emergency service on oil burners, 
“The industry must be able to hire th 
men necessary for the peak operation wht 
are physically able and proper!y qualified 


inded by 


the entir 


to meet the requirements den 
this type of work. Otherwise 
delivery structure, and the maintenance 
of homes will be disrupted and disorgan 
ized. 

“The average work week is betwee 
48 hours and 70 hours; the minimum 4 
and the maximum 90 hours during th 
peak season. 

“The industry is operating under th 
Standards of Operation as covered i 
Regional Bulletin No. C-25. 

“We respectfully request that retal 
fuel oil dealers be listed as a LOCALLY 
NEEDED ACTIVITY.” 

On September 10, he sent out to th 
membership of the Institute and to th 
same regional manpower directors, 8 
gestions for a “Standards for Retail Fu 
Distribution,” asking both groups ! 
work toward adoption. 
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Dealers Ask Help 
To Hold Manpowe 


MANPOWER shortages that threaten 
leave dealers without sufficient help " 
take care of burner service or oil deliver 
ies this winter are becoming more serio! 
daily. Following a meeting of the Di 
tribution Division of Oil-Heat Institute 


October 
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HE true American spirit . . . when there's a job to be 
Téore we'll do it. The indomitable, fighting spirit of 
. providing a place to live where 
all man could enjoy the liberties of a free country. 


the first Americans . . 


That same American fighting spirit is being shown to- 
day . . . providing a world for a free people to live in 
without the fear of tyranical rulers . . . a big job to be 
done but we will do it. 


To back the attack, we on the home front have a gigan- 


tic job to do, the job of providing our fighting forces 
with all the necessary tools to do this job, that never 
ending flow of equipment and supplies . . . superior in 
performance, greater in quantity than any other nation. 


We are doing that job .. . each step toward victory 
we are behind you. We men on the machines and the 
production lines in the large, modern LUXAIRE plant are 
producing fighting equipment to the utmost of our 
ability. We are also gladly investing every available 
dollar in war bonds and stamps. Our job is VICTORY. 


BUY MORE WAR BONDS AND STAMPS 


¢ 


WARM AIR FURNACES ... AIR CONDITIONING UNITS... COAL... GAS... OIL 


THE C. A. OLSEN MANUFACTURING COMPANY 


foeleit, heat 


ELYRIA, OHIO 
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DOES, ST PE AT) 


September 14, Frank E. Spencer, national 
chairman, sent telegrams to War Man- 
power Commissioner Paul V. McNutt 
and Selective Service Director Lewis B. 
Hershey, setting forth the facts of the 
situation thus: 

“We appeal to you to recognize im- 
mediately the increasing essentiality of 
the Retail Fuel Oil Industry and discon- 
tinue the present inroads on this indus- 
try’s manpower, including particularly 
burner service men and oil truck drivers. 
Our nation wide survey indicates situa- 
tion most critical. Your immediate assist- 
ance imperatively needed to prevent ac- 
tual chaos affecting two and one-half mil 
lion oil heated homes. Previous depletion 
of this industry's manpower has reduced 
its available manpower for burner service 
and oil deliveries beyond the danger 
point. Please answer.” 

A warning on the manpower pinch 
was issued late in August to the industry 
by the Office of Defense Transportation, 
pointing out that the situation on the local 
distribution of fueloil, gasoline and other 
petroleum products will tighten during 
the winter. ODT urged local distributors 
in labor shortage areas to take the neces 


AQULUX 


Heavy Duty 
WATER HEATERS 


sary steps to have their activities declared 
“locally needed” by the War Manpower 
Commission. 

ODT officials urged operators in labor 
shortage areas to apply as a group to the 
local WMC director for the “locally 
needed” designation. He will refer the 
application to ODT and PAW district 
ofices, which in turn will confer with 
the agencies’ industry advisory commit- 
tees to learn whether the distributors are 
conforming with the established operat- 
ing standards. If the majority of the group 
is conforming, the ODT and PAW dis- 
trict offices will so certify to the WMC 
area director. 

Since neither oilburner service nor fuel- 
oil trucking is on the List of Critical Oc- 
cupations, neither of these occupations is 
specifically draft exempt. Deferments 
must be granted by the man’s local board 
as the result of an individual appeal based 
on facts concerning the local condition 
and the individual case. In some areas 
dealers report considerable success in get- 
ting deferments for servicemen and oil 
truck drivers, but this success depends 
largely on the dealer’s skill and ability in 
collecting essential data and presenting it 


in a convincing manner. Too few deals 
have sufficient facts or are sufficiently g 
perienced in making their appeals to proy 
their men’s essentiality. The drain on ty 
industry's essential manpower is oy 
tinuing. 

The situation with regard to fuel 
drivers is further complicated by the pry 
tice in many areas of laying-off driversiy 
the spring to take other jobs. These my 
are reluctant to leave draft-secure jobs t 
return to what may be more egsentij 
work. ODT’s suggestion that dealers x 
their servicemen and drivers declared“ 
cally needed” by the War Manpowg 
Commission probably would  overcon 
re forme 
drivers available for this winter. 
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Anthracite Rationed- 
But Without Coupon 


this condition and make m 


DEALER rationing of Anthracite 
started September 1, (Ration Order }5) 
though the plan as presently adopted de 
not use consumer coupons. The program 
is effective in East Coast states south ty 
and including, Virginia. (Cont. on p. 4i 


This Hot-Water- Arithmetic 


helped convince the Army and Navy! 


.-- AQULUX PERFORMANCE FIGURES that all 
Heating Engineers and Architects should know! 


NE GALLON 
water to 100° 


of No. 3 Fuel Oil will heat 13414 gallons of 
F. rise in 22 1/5 minutes, ... when burned in 


an Aqulux-225 operating at full rated capacity. 

In 24 hours an Aqulux-225 will heat 6486 gallons of water to 

100° F. rise with a total fuel consumption of 48 1/5 gallons. If No. 
3 Oil is priced at 6c, the total fuel cost to heat 6486 gallons would be only $2.89. 
Low operating costs like that aren’t just an accident. They are directly traceable to 
the extraordinary Efficiency which has been engineered into the Aqulux-225..as 
evidenced by these operational tests: 


Stack Temperature 
CONS S005 12% 


at Full Capacity ....400° F. 
Stack Loss 


EFFICIENCY RATING 


And don’t forget, .. these are the performance figures of a wartime model built 


without insulation or jacket. 


When you want dependable, low-cost hot water (or any other form of efficient oil 
heat) do as the Army and Navy did when they bought Aqulux Water Heaters,.- 
thoroughly investigate the performance of Johnson oil-burning equipment. Heavy 
duty Aqulux models with capacities to 540 g.p.h. are available for orders approved 
by W.P.B. May we send you prices and other data? S. T. Johnson Co., 940 Arling: 
ton Ave., Oakland 8, Calif., and 401 No. Broad St., Philadelphia 8, Pa. 


October 
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PUZZLED BY CONSTANT CHANGES IN 
THE HEATING EQUIPMENT PICTURE? 


sheck with your U. S. Radiator Branch Office or Wholesaler 
...{t’s their job to give you any help they can 


Conditions in the heating equipment picture 
are changing constantly. But U. S. Radiator and 
Pacific Steel Boiler Division are continuing to 
produce as much equipment as possible for 
essential civilian service. 


U. S. RADIATOR Branch Offices and Whole- 
salers stand ready to help you in any way they 
can. Don’t hesitate to consult them when you 


have a heating equipment problem. 


Under war conditions, no one can guarantee 
how much equipment will be available, or 
exactly when it can be delivered, but you can U. S. Radieter plants are helping to meet important 
rest assured they will give you their best. needs for healthful, economical heating by turning 
out boilers, radiators, as well as repair and 
replacement parts to the best of their ability and 
the limit of their capacity under wartime regula- 


tions. Many of these plants are also engaged in 


the production of vital war materia:. 


* UNITED STATES KA DIATOR (ORPORA LO 


AND 


PACIFIC STEEL BOILER DIVISION 


Detroit, Michigan: Branches and Sales Offices in Principal Cities 


* 


* 


Manufacturing Plants At: 
Bristol, Pa. * Detroit, Mich. * Dunkirk, N.Y. * Edwardsville, Ill. * Geneva, N.Y. * Waukegan, Ill. * W. Newton, Pa 
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Under present procedure a consumer, 
when placing an order, must tell the 


dealer: 

1. The amount of anthracite he con- 
sumed during the base year (April 1, 
1942 to March 31, 1943), or lacking an 
historical use experience, the amount he 
will need for the year April 1, 1943 to 
March 31, 1944. 

2. The hand and the 


amount he wishes to acquire. This infor- 


amount on 


Consumers do not need to make the 
statement in writing if they used no more 
than three tons in the base year, and have 
not acquired more than 11 tons since 
September 1, 1943. This statement can 
be made orally to the dealer. 

Dealer procedure under the regulations 
require: 

1. That he must first fill orders from 
consumers whose statements show they 
have on hand less than one-fourth the 


than one-half the base year’s consump 
tion. 

3. No dealer may make a delivery thy 
will bring the consumer’s inventory ty 
more than one-half the base year’s gy, 
sumption. The one general exception t 
this is when one delivery would exces 
one-half the base year’s consumptio 
This single delivery must be the smalls 
made ty 
this consumer, but until November 1, th 









load or part of a load usual! 


dersto 


mation must be given the dealer in writ- base year’s consumption. delivery must not be more than thre gj? ™ 
ing before delivery can be made. Dealers 2. Then he fills orders from consumers fourths the base year’s consumption, cation 
must keep statements on file a year. who have more than one-fourth, but less 4. Larger deliveries to areas which ly sip a 
See aber eeaeh ete. ese come winter-bound may be made upon the fir 

authorization of the OPA Rezional Dj iq mutt 


.. That More and 

















rector, or by specific individual exemp 
tion granted by the Director at Washing 
ton. 

5. A dealer may not deliver to a con 
sumer whom he knows has an outstand 
ing order which will bring his inventory 
during that month to more than allowed 


in procedure 3. 


Firs 
Octob 
War 

seneré 
W. A 
ppor 
comm 


tees t 


Faster Deliveries 6. A dealer may not make « delivery "Ju" 
if he knows the customer has outstanding ply, ¢ 

Can be Made With orders or contracts for anthracite from fj Mark 
more than one dealer, unless the con Furna 


GOODALL 


"Newtype Cord” FUEL OIL HOSE 


The diagrams at the left illustrate, mathematically, 
one of the principal advantages of patented “New- 


type Cord” 


construction 


its non-flattening 


feature. Whether on the reel, or virtually doubled 
up on sharp radius bends, the hose retains its full 
inside diameter, a fact that is further assured by the 


When you buy 144-in. ** New 
type Cord,"’ its full inside di 
ameter will be retained ; but 


With hose that flattens like 
you would actually get less 


than through ‘‘Newtype Cord’’ having only 1-in. diameter 


all-synplastic, non-swelling tube. 





sumer usually buys from more than or 
dealer. In any case the total of outstand 
ing orders may not be for more than a 
lowed under procedure 3. 

The order covers anthracite larger than 
No. 3 Buckwheat for space heating, cook 
ing and hot water. It does not apply t 
consumers using coal for industrial proc 
essing, marine use, export, or to the army, 


navy, or government agencies 


Translating the diagrams and their explanations into 
terms of gallons delivered: If No. 2 oil is pumped 
through 100 feet of |'/,” ''Newtype Cord'' hose, with 
30 Ibs. pressure at the pump, the flow will be at the 
rate of 31 gallons per minute. In a hose that will 
flatten to |/2”, the rate of flow drops to 20 gallons 
per minute, or somewhat LESS than through "'New- 
type Cord'' of only |” diameter. 
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Urge Furnace Repairs 
To Reduce Replacement 


wee 


MEMBERS of the Warm Air Furnace ln 
dustry Advisory Committec 
with WPB officials September 
sized that the available supply « 


Equip your trucks now, with this easy-to-handle, long-wearing hose. Available 
in all standard sizes. Contact our nearest branch for prices and delivery in- 
formation, and for booklet, “How to Make Fuel Oil Hose Last Longer.” 


meeting 
, empha 
furnaces 
during the third and fourth quarters thi 


MAIN OFFICE—9 SOUTH 36 ST., PHILA., PA. ly tha 
nly Wid 


Branches: New York, Boston, Pittsburgh, Chicago 
Govt. Dept., Washington, D. C. 


WE ARE 
PARTICIPANTS IN THE 
OWNERSHIP AND OPERATION 


= GOODALL RUBBER CO. OF CALIF. GOODALL RUBBER CO. OF TEXAS 
NATIONAL SYNTHETIC RUBBER 
FACTORY—TRENTON, N. J. (Est. 1870) 


Back the Attack... Buy MORE Bonds! 


year should be used to replac« 
equipment that is beyond repai 


The seven executives making up tl 
committee are: Cliff Ackerson, Agricol 
Arhur J. 
Steel Furnace; Irving L. Jones, Intern 
tional Heater; Lawrence B. Murphy, 


Furnace: Frazee, Dowagla 


Williamson Heater; Frank C. Packet, 
Payne Furnace; Atlee Wise, Wise Fut 
nace; and Arthur W. Wrieden, Lennot 


Furnace. 


October 
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RUBBER COMPANY 


INCORPORATED 





OHI Meetings at Chicago 
Scheduled October 10-12 


THREE DAYS of sessions will mark the 
smi:Annual meeting of Oil-Heat Insti- 


tute of An 


erica at the Blackstone Hotel, 


Chicago, October 10, 11 and 12, when 


members 0! 


Accessory 


Division ga 
derstood th 
‘9a number 
sation whi 


ship into n 


the first at 
tribution | 
First n 
October 1 
War Plat 


seneral sessi 


W. A. M 


pportunit } 


committe 


tees to rey 


the Manufacturers Division, 
Division and the Distribution 
ther simultaneously. It is un 
it consideration will be given 
of possible changes in organ- 
h may widen OHI member 
w fields. The meeting will be 
vhich the newly formed Dis 
vision has been represented. 

‘ting will be held Sunday, 
vhen the Advisory and Post 
ing Committee will hold a 
in under the chairmanship of 
theson. This will be the first 
since the organization of the 
n May 10 for the subcommit 
rt. Membership was named 


Markets, and Finance. Subcommittees on 
Cooperation with the Committee for Eco- 
nomic Development, and Engineering 
were also authorized but complete mem- 
bership has not been named. 

Meetings will be held Monday morn- 
ing, October 11, of the Distribution Di- 
vision’s Executive, Business Management, 
Legislative and Postwar Planning com- 
mittees. At the same time there will be a 
meeting of the Planning Committee of the 
the afternoon 


Accessory Division. In 


there will be the general Semi-Annual 
meetings of the Accessory Division and 
the Distribution Division. 

The semi-annual dinner will be held 
Monday evening, and will be addressed 
by Ernest W. Hughes, director of market- 
ing, PAW District 2. 

The regular quarterly meeting of the 
Board of Directors will be held on the 
morning of October 12, to review the In 
stitute’s activities and make recommenda 


tions to the membership at the semi-an 


Fueloil Associations 
To Advise on Rationing 


A SIX-MAN committee, of whom two are 
from the Atlantic Coast Oil Associations 
Conference, and four represent the Dis- 
tribution Division of Oil-Heat Institute, 
has been named by Joel Dean, director of 
Fuel Rationing of OPA, to advise the di- 
vision on matters concerning day-to-day 
operational problems affected by fueloil 
rationing. Members of the committee ap- 
pointed by Mr. Dean are: 

Harry Evans (Atlantic Coast Confer- 
ence) chairman of the New York Har- 
bor Committee, Brooklyn, N. Y. 

Elwin E. Hadlick (OHI) president of 
the Northwest Petroleum 
Minneapolis, Minn 

Lionel L. Jacobs (Atlantic Coast Con- 
ference) chairman of the Atlantic Coast 
Oil Associations Conference, Philadel- 
phia, Pa. 

W. F. Schierholz (OHI) president of 


Association, 


the Fuel Oil Association of Saint Louis, 
St. Louis, Mo. 

Lester Scott (OHI) director of the Oil 
Heating Division of the Merchants and 


in June for the subcommittees on Oil Sup nual meeting of OHI later in the day 


ply, Cooperation with Oil Refiners and Consideration will be given at the changes 
Marketers, Cooperation with Boiler and in the constitution and by-laws to broaden 


Furnace Manufacturers, Overall Postwar the structure of the Institute 





_ For Positive Oil-burner Ignition 


with Little or 
No Radio Interference 


General Electric ignition transformers provide an 
unfailing high-voltage arc—even igniting oil as 
cold as minus 10 C when the line voltage is only 
70 per cent of normal. They also deliver ample 
current to overcome such conditions as cold 
spark points, and oil film on these points. 


Our Class E transformers (electrostatically bal- 
anced) are virtually radio-interference proof. The 
mid-point of the high-voltage winding is ground- 
ed, and a grounded electrostatic shield is in- 
corporated between the high- and the low-voltage 
wihdings. 

Where burner design requires a transformer with 
an*fungrounded or end-grounded secondary, we 
recommend our Class F transformers in combi- 
nation with Pyranol capacitors or G-E filtering 
devices. 


Ask your nearest office for Bulletins GEA-912D 
and GEA-2587. We will also be glad to help you 
get replacement parts to keep your customers’ oil 
burners at top operating efficiency. General 
Electric Company, Schenectady, N. Y. 


IGNITION 


TRANSFORMERS GENERAL @@ ELECTRIC 
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BUSINESS Now The 
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FOR DELIVERY IN 19)\pe= 

f men 

pwn in 

Contractors—contact your customers and hom 

owners now for replacement and new heating 

business in ‘19 After Victory”! -Y 

Don't wait until ‘After Victory” to lookicf 

business from home owners who are going t 

convert War Bond dollars into home ecuipment, MpiEFL 

| Get your customers lined up now to think o Mdequa 

Catskill offers now a simple, time- | how they can best spend their War Bond in. io of 

proven dependable Anthracite Class | vestment for good Heating Equipment ne En 

“A” stoker for the multiple dwell- ; ; ; ac 

ing, the “taxpayer,” churches, shops and moderate size And—for good fuel-saving Heating Equip ay 
a 


apartments. Sixty-five pound per hour Model “C” is ls ify ** i , 
Tpahabie 40 do this hink of ioe ment—tell them to specify “National. es 
State ¢ 





You can sell them if the job burns 6,000 to 18,000 gal- 


lons of oil, or if it now burns 40 tons or more of hand ’ 
fired coal. Single or multiple stoker units. PLAN NOW FOR TOMORROW’S BUSINER Con 


WPB will authorize PD 668 or 1612 certificates for such wer 
jobs, and the Stokers are immediately available. and all 


THAT’S ALL WE CAN OFFER NOW. “MARY, WE NEED A NEW “3 
BOILER. AFTER THE WAR OUR Bias 


CATSKILL STOKER BEDE 


building domestic anthracite stokers EQUIPMENT” | aig 
HERE’S THE TIP FOR THE FUTURE 4 — ese 


This company, long dominant in the domestic anthracite othe 
stoker field, is currently devoting its entire effort to . " } host < 
war equipment, but, with peace restored, we will re- y S, 
sume manufacturing a complete line of equipment to & Pr ace omg 
meet the greatly increased acceptance for Stokers. ee , ws presen 


We believe the heating trade recognizes the future 
possibilities of automatic coal burning equipment, using 
safe, dependable Anthracite Coal. We invite the trade 
to establish connections with us. 


Cartskitt Meta Worns,|nc. a 
CATSKILL, NEW YORK tre NATIONAL RADIATOR 


ONE OF THE LARGEST PRODUCERS OF ANTHRACITE STOKERS 


231-D Central Avenue - Johnstown, Penna. 
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snufacturers Association, Washington, 
pC. 
Frank E. Spencer (OHI) chairman of 
IN ie Distribution Division, and president 
, the Burning Oil Distributors Associa- 
hon, Chica ‘O, Ill. 

The first meeting of the committee was 
¢ ¢@Beduled to be held at Washington, Sep- 
pygmenber 21. Future meetings can be called 
irector on the recommendation 

[ y the D th dat 
of the committee or at his 







¢ member 
pwn initiat 
home 
ating © 
|. Y. State Jobbers Meet; 


“ Brown Speaks on Markets 
ment MEHIEFLY concerned with the problem of 
nk of MMedequate supply and equitable distribu- 
d in. (ton of fucloil and gasoline, members of 

ne Empire State Petroleum Association 
quip feet 0 New York in mid-September to 


nit their views and adopt resolutions. The 
goup is chiefly composed of New York 
State oil jobbers. 
SINEEE Conferees were genuinely concerned 
wer the breakdown of the distribution 
and allocation system under the original 








Directive 59, and from scattered reports 





JR 
UY 


i suggested changes there was little more 





athusiasm for the proposed revision. 
distribution, 
opinion was general that any historic 





Paticularly in gasoline 
5S 






sis for allocation was doomed to failure, 
finee the weight and essentiality of the 
present demand bears little or no relation 
)the 1941 or 1942 demand. In times of 
Mist severe shortages of product farm- 
tsand war workers suffer most under the 
present system. Gasoline demand now in- 
teases in areas where allotments on a 
listoric basis are decreasing. 

Some sections of the state are danger- 
pusly low on distillate stocks and jobbers 
fe worried about adequate supplies in 
te winter when existing stocks are ex- 
usted. This problem, however, seemed 
mS Urgent to the membership than the 
problems of gasoline supply and distribu- 
ton, 

On the broader aspects of the busi- 
Mess, speakers pleaded for higher crude 
pices to stimulate wildcatting, but gen 
Maly we} 
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encouraging and optimistic 
but the future of the oil business and 
MS ability to supply the country’s de- 
mands, 

Headlin 
president 








speaker John A. Brown, 
f Socony-Vacuum Oil Com- 














toeloif 
"a yet heot 


pany, pointed to the huge oil transporta- 
tion capacity the country has built up 
over the war period both in pipeline and 
tanker facilities. He estimated that tank- 
ers delivered from U. S. yards by the end 
of this year will have a total carrying 
capacity equal to our entire prewar tank- 
er fleet of 400 ships. Though these tank- 
ers now are being employed to carry 
products for military and naval opera- 
tions, we shall have enormous oil trans- 
portation capacity to carry crude and 
products after the war. 

On the subject of catalytic refining, 
Mr. Brown said, “Catalytic cracking 
makes it possible to get more high quality 
gasoline and distillate fuel oil of a barrel 
of crude. In 1941, the yield of gasoline 
and distillate fuels in the United States 
amounted to about 63% of the crude run. 
Our refinery engineers believe that this 
percentage can be increased within eco- 
nomic commercial operation to upwards 
of 75%. These yields can be varied over 
a considerable range, which means that 
the refiner will have a wider choice in 
products and can better adjust his output 
to demand, reducing, for example, the 
volume of house-heating oil in summer 
and increasing it in winter.” 

Though pointing to the carrying ca- 
pacity of the 24-inch and 20-inch pipe- 
lines from Texas to the East Coast, Mr. 
Brown did not predict their future use. 
“We have not had enough experience 
with pipelines of this size to know 
whether they will be able to compete with 
tankers, which heretofore have had the 
advantage of flexibility and economy,” 
he said. He indicated that the lines might 
be used to carry tanker oil from the East 
into the Midwest after the war. 

On the subject of markets, Mr. Brown 
was optimistic about gasoline demand 
and supply. “The market of fueloil is 
more difficult to predict,” he pointed out. 
‘Most economists seem to be agreed that 
there will be a building boom. This may 
increase the total consumption of house- 
hold fueloil, although the unit consump- 
tion may be reduced by improved insula- 
tion and other conservation methods.” 


© 


Bell & Gossett Co.’s 900 employees 
attended the annual picnic held on Au- 
gust 28th. The factory team won the 
softball game from the office, and a large 
program of games was enjoyed. 


Frank BH. Dewey 


Frank H. Dewey, vice-president of Gar 
Wood Industries, Inc., and long promi- 
nent for his service to the oilheating in- 
dustry, died at his 
Grosse Point, 
Mich., home Sep- 
tember 9, follow- 
ing a long illness. 
He was 62 years 
old. 

Mr. 


served two 


Dewey 





, eS most 
successful years as president of Oil Burn- 





a 


er Institute, and has been prominent as 
a director and a member of the Executive 
and lesser committees. He was a tireless 
worker for all movements to elevate and 
promote the oilheating business, and was 
one of the most popular men in the in- 
dustry. 

After 13 years as civilian engineer with 
the Navy at Norfolk Navy Yard, Mr. 
Dewey went to Detroit to join Packard 
Motor Car Company, and later went to 
the Horizontal Hoist & Body Company. 
When Horizontal was taken over by Gar 
Wood, 20 years ago, he stayed with the 
new company, and became manager of 
the Gar Wood Air Conditioning Divi- 
sion in March, 1934. 

He is survived by his wife, four sons 
and a daughter 


© 
fil. E. Simpson 


M. E. Simpson, 59, formerly vice- 
president and general manager of Elec- 
trol, Inc., died at Washington, Septem- 
ber 7, following a three-day illness caused 
by a heart attack. Mr. Simpson was 
chairman of two important committees 
in the War Production Board; the Indus- 
try Facility Committee and the Resources 
Production Board, both staff functions of 
the office of Charles E. Wilson, vice- 
chairman of WPB. 


Mr. Simpson entered the industry as 
vice-president of the Northern Machin- 
ery Co., Minneapolis. From there he went 
to the Electrol Distributing Co., New 
York, as vice-president, and in the merg- 


ing of this company with Electrol, Inc., 
in 1929, he became vice-president in 
charge of sales. He continued with Elec- 
trol until September, 1934, since which 
time he has worked on the Pacific Coast 
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and for Brunswick, Balke, Collender Co., 
at Chicago. He went to Washington in 
August, 1941. 

One of the most competent production 
executives the industry has had, he was 
widely known and admired during his 
connection with the oilheating business. 


© 
James D. Andrews 


James Dudley Andrews, 59, vice presi- 
dent and sales manager of Automatic 


WED UNDER” with 


_ Step ‘em at the source .. . 

ease pressure on short- 
handed service crews . . . by 
ending dirty-oil troubles! 


Here’s a sure-fire way to get 
rid of costly, time-wasting 
trips to clean fouled points or 
clogged nozzles. 

Sell your balky-burner own- 
ers a FULFLO Filter. You'll 
stop squawks fast, as well as 


Temperature Control, Inc., Philadelphia, 


died Aug. 28 at his home after a long 
illness. He also for many years had been 
sales manager for Brown Instrument Co., 


of New York. 
} 
flax Strauss 


Max Strauss, pioneer oil dealer who 
headed the Merrimac Oil Burning Sys- 
tem of Boston, died suddenly Aug. 29 at 
his home in Brookline, Mass. 








OPA Bail-Out 


For Oil Dealers | 


In an effort to help fueloj] 
dealers get in balance on ration 
coupons and other ration evi: 
dences, the Fuel Rationing Jj. 
vision of OPA has prepared 
Form R-1120, shown on the fag. 
ing page. This form will not be 
available at local boards unt] 
about November 1. The text of 
the form is printed on the fol. 
lowing two pages. Tear out this 
sheet and use it to file applica. 
tion for relief at you: 
board. Instructions are 
back of the form. 

After examining the i 
tion submitted as to its reason 
ableness and validity, and if 
there is no evidence that the ra. 
tion order has been violated, 
dealers will be granted ration 
coupons or certificates making 
up the shortage in their a 
counts, 


local 
on. the 


forma: 





U. 
ing program to keep the hea 
ing and plumbing industries 
available equipment and sup} 
new design and constructio 
ment as they appear. This pri 


is applied wholly to war effort 
—but there’s still a limited 
number of Oil Burner Filters 
in stock —and all the Honey- 
comb Filter Tubes you need. 
Write today for details. 
Commercial Filters Corpo- 


the form of “U. S. Bulletins,’ 
monthly in a broad list of s 
lected publications, according 


x. 


S. RADIATOR has launched 


Moser, president. 


adverts 


ng, build 


cially s 
to Willi 


nosted 
ies and on 

develop 
ram takes 
Lppeariny 


ration, 28 West Third Street, 
Boston 27, Massachusetts. 


turning extra profit. Even 
more important today, your 
hard-pressed service men can 
get their sleep without a lot of 
needless “nuisance” calls. 

Fulflo Filters remove the im- 
purities that pass right through 
ordinary fuel oil filters. Their 
patented Honeycomb Filter 
Tubes clean out every particle 
of dirt that could clog nozzles 
or foul points. They usually 
save all service calls except an- 
nual ones to replace used-up 
Honeycomb Tubes. 

Don’t delay! Get your order 
in at once. Present production 


Model AS-4 with replaceable filter 

element. Capacity 20 G.P.H.- 

approved by Underwriters. Throw- 

e | aT E ay & away unit, Model TU-4, has same 
REG U.S. PAT. OFF, capacity, costs about half. 


SPECIFY FULFLO FOR POSITIVE DEPTH FILTRATION 
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The CO, ANALYZER 
That Simplifies Combustion Tests 


Companion Draft Gauge and Mercury 
Thermometer also availab!« 


Bacharach Industrial Instrument Co. 


7000 Bennett Street + Pittsburgh, Pe 
—— 


SS ee 
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R-1120 This form may be reproduced without change Form Approved 
pA Form g f x P 8 Budget Bureau No. 08-R-683 


UNITED STATES OF AMERICA 
OFFICE OF PRICE ADMINISTRATION 


Date of Application Registration Certificate 
Serial Number 


DEALERS’ APPLICATION TO 
REPLACE LOSSES OF FUEL OIL : 
OR FUEL OIL EVIDENCES Name under which registered 





FILE IN PERSON OR MAIL TO 


tle War rice and Rationing Board at which is registered 
the establisiment sustaining the loss. 


Address of registered establishment—Number and Street 





——— 


fore filling in this form, read carefully the instructions on ity County State 
the other . 








nventory and count * evidences was taken 


(DO NOT WRITE IN SPACE WITHIN HEAVY LINES) 





SHORTAGE 
CLAIMED {LLOWED 


Item Gallons 








Storage capacity 


Fuel oil on hand hxamining Officer 


3, Unfilled storage capacity (line 1 minus line 2 ; ee : 
Exchange Certificates or Gallon Value 
Evidences “owed” to supplier mae! $ 
Checks Issued: Serial No. 
3, Evidences received for which deliveries have 
not yet been made. (Do not include coupon 
sheets on deposit with you) 
Issuing Officer 


TOTAL EVIDENCES TO BE ACCOUNTED 
FOR-—Lines 3, 4 and 5 : 
Issuing Office 
Evidences on hand. (Do not include coupon 
sheets on deposit with you) 





. Credits in ration bank account. (Do not in 

clude credits representing any rations issued 
for your establishment ) 

Evidences due but not overdue from consumers CERTIFICATION 
or others for deliveries already made 

Evidences surrendered to suppliers for which I CERTIFY that I am the above-named dealer or an agent 
oil has not yet been received authorized to make this certification for him; that the above 

TOTA EVIDENCES (total 3 7 statements, including the attached schedules, are true and 
through 10) ... complete 


AMOUNT OF SHORTAGE (difference be 
twe line 11 and line 6) te bl 
(Authorized officer o1 


Total deliveries and other transfers from 


to date of this 
(Official Title) 





MW. Percent of Loss (line 12 divided by line 13) 
eee eee 
U5 Have tu filed on this form (R-1120) a pre- 

vious application for this establishment? Any person who makes any false statement or false repre- 





Yes N sentation in this application is liable to criminal prosecution 





1 x under the laws of the United States. 


a 
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INSTRUCTIONS 


What the Form is For 

This form, Dealers’ Application to Replace Losses of Fuel 
Oil or Fuel Oil Evidences, Form R-1120, may be used by any 
fuel oil dealers to replace any kind of unavoidable and irre- 
parable loss of fuel oil, evidences, or delivery receipts, if the 
fuel oil, evidences, or delivery receipts were acquired or trans- 
ferred in accordance with the fuel oil rationing regulations. 
This form takes the place of the Certificate of Shortage, R-549, 
in the fuel oil rationing program. Application must be accom- 
panied by the supporting schedules called for by these instruc- 
tions. 


When to Apply 

For losses or shortages of ration evidences which occurred 
before November 1, 1948, the application must be filed before 
January 1, 1944, unless the applicant shows good cause for 
applying later. For losses or shortages which occurred on or 
after November 1, 19438, the application must be filed within 
a reasonable time after the loss or shortage occurs but not 
more often than once every 30 days, unless the shortage is a 
result of fire, theft, or other casualty, in which case the ap- 
plication may be filed whenever such casualty occurs. 


The Accounting Periods 

A dealer may apply only for compensation for losses which 

occurred during a definite accounting period as follows: 

1. Stock Losses—The accounting period is from the date 
of filing the last application (on either Form R-549 or 
Form R-1120) for compensation for a stock loss until the 
present date. If no previous application for compensation 
for a stock loss has been made, the beginning date will 
be the date of the inventory reported on the dealer’s cur- 
rent Certificate of Registration. 

2. All Other Losses—The accounting period for losses of 
evidence is from the date the last Form R-1120 was 
filed until the present date. If no Form R-1120 has been 
filed previously, the beginning date of the accounting 
period will be the date the dealer’s registration was effec- 
tive, but after December 31, 1943, the beginning date for 
persons who have not filed an R-1120 before that date 
will be January 1, 1944, unless the applicant shows good 
cause for not applying earlier. 


Explanation of Shortages for Which Compensation is 
Requested 

For each type of loss sustained, submit an explanation 
ealled a schedule. Schedules must be prepared on 8% x 11 
inch paper, and must show the schedule number (as Schedule 
1, Schedule 2, etc.). The information required in each schedule 
is described below and it must be arranged in that manner. 


Schedule 1—Stock Losses 
If application is for compensation for shortage due to stock 
losses, submit schedule 1 in the following form. 


The following statement covers the period from 


(gallons) 


(a) Opening inventory at the beginning of the 
period (this will be the closing inventory 
reported in the dealer’s last application for 
compensation for stock loss, or, if no pre- 
vious application was filed, the inventory 
reported on his certificate of Registration ) 

(b) Receipts of fuel oil since the opening in- 
ventory in (a) above was taken 


(ce) Total of (a) and (b) 
(d) Closing inventory at end of period (the 
date of this application) 
(e) The amount to be accounted for ((¢c) 
minus (d)) 
(f) The amount of fuel oil delivered or trans- 
ferred during the period 
(g) STOCK LOSS ((e) minus (f) ) 
If the stock loss was caused by fire, theft, storm or other 
casualty, give a full explanation of the circumstances attending 
the loss and the date it occurred. 
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Schedule 2—Uncollectible Ration Evidences 


((NOTE: The Regulations require fuel oil dealers ang Sup 
pliers to obtain ration evidences at time of delivery from ay 
customer who is in arrears on any delivery more than 15 dayg 
from the date the evidences were due. However, customers wij 
have ration bank accounts may surrender a ration check in 
advance of delivery by as much as 15 days. Ration crédit may 
again be extended only when the customer has surrendered all 
evidences which are over-due. This provision does not apply 
government agencies which use Acknowledgments ©! Delivery 
Form R-544, as a ration evidence.) q 


A dealer who has a shortage because of the non-)ayment i 
ration evidences by his customers may apply for compensatim 
for such a shortage, provided: (1) he has cut off the customer, 
ration credit as required by the Regulations; (2) the paymet 
of evidences is more than 30 days delayed from the date it js 
due; (3) the dealer has made a reasonable effort to collect tie 
evidences ; and (4) he has good reason to believe tho evidency 
are uncollectible (for example, because the custome: has move 
away and his whereabouts are unknown). 


If application is for compensation for shortage due to wm 
collectible ration evidences, attach Schedule 2 coii‘aining th 
following information: the name and address of ech persy 
who “owes” evidences which the dealer cannot colle«t, the date 
of each delivery on which such evidences are “owing,” th 
amounts “owed” by each such person, the dealer’s. efforts ty 
collect from each such person, and his reasons for regarding 
such evidences as uncollectible. 


Schedule 3—Unredeemed Coupon Credit Notes and Receips 
Dated Prior to December 19, 1943 


If application is for compensation for shortige due t 
unredeemed notes or receipts, submit them with the applia- 
tion, and state on Schedule 8 why they were not tiken to the 
dealer’s local Board for “bail-out,” and the efforts that hav 
been made to collect the coupons from the consume 


No unredeemed notes or receipts for which “buil-out” was 
previously denied may be presented. 


Schedule 4—Ration Evidences Lost Through Accident, Fir, 
Theft, Storm or Other Casualty 


If application is for compensation for shortage due to lost 
ration evidences, give a full explanation of what was lost, the 
circumstances attending each loss, the date and place of eat 
loss, the customary manner of safeguarding the itenis lost, and, 
if recovery is at all possible, the efforts that have been mate 
to recover the lost items. 


Schedule 5—Expired Ration Evidences for Which Legitimate 
Transfers of Fuel Oil Were Made 


If application is for compensation for shortage due t 
expired ration evidences, give a full statement of why they alt 
in applicant’s possession. Affix expired coupons to gummel 
sheets, Form OPA R-120. Only expired coupons of the 19424) 
heating year and which have the serial numbers of the sheets 
to which they were attached endorsed upon them will be a 
cepted by local Boards. All coupons on a gummed sheet mus 
be of the same kind and value. Summarize all expired evident 
on OPA Form R-1117. Attach the summary and the evident 
to this schedule. Do not include expired coupons attached to! 
consumer’s coupon sheet unless fuel oil was delivered in & 
change for them when they were valid. 


Schdule 6—Other Losses for Which Compensation is 
Requested 
If application is for compensation for shortage due to loss 


other than above, describe and explain the losses and give! 
formation which would justify granting compensation. 


Schedule 7—Balance of Shortage for Which Compensation 
is Not Requested 


Give the quantity of each type of loss comprising the bal 
ance of the shortage, and describe it briefly. 
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FROM PUMP 
WORRIES, 
cored 


Never before has the dependability built into 
Tuthill Pumps and Fuelstats meant more to 
users than it does today. The ability of this 
equipment to keep going in the face of hard 
usage assures freedom from pump worries and 
peace of mind to your customers. 


As a further safeguard, Tuthill provides for 
repairs and reconditioning through our author- 
ized field service stations and at the factory. 
You can count on the Tuthill organization to do 
its utmost to keep present equipment operating 
like new. 


TUTHILL PUMPS 
ARE SERVING 


Ye NAVY °@ AIR FORCE Write for 
Tuthill Catalog 


ARM 
MERCHANT MARINE 


T 
| 
TRILL PUMP COMPANY 


939 EAST 95th STREET *® CHICAGO, ILLINOIS 
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The success of Uncle Sam’s fuel 
conservation program depends 
on YOU. Uncle Sam is telling 
them WHY — you must show 
them HOW — to conserve fuel 
with specific products. Write or 
wire now for full data on the 
Field line of Barometric Draft 
=.) Controls for domestic and com- 
* mercial installations. Act now. 


FIELD DRAFT CONTROLS 
SAVE 5% TO 25% OF FUEL 


By controlling natural draft, the Field Control cuts fuel 
consumption 5% to 25%! The units shown cover in- 
stallations ranging from space heaters to large industrial 
boilers — coal or oil. The domestic units require as 
little as 30 minutes to install. The market is enormous. 


FIELD } 7 CONTROL 


DI WISION 


H. D. Conkey & Co. 
Mendota, Illinois 
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At Seo ESTES TY STE 


Philadelphia Association 


Sponsors Service School 


OILBURNER service instruction contem- 
plated to run fifteen to seventeen weeks 
with classes two to three times a week is 
being planned by the Oil-Heat Division 
of the Electrical Association of Philadel- 
phia, member of the Distribution Division 
of OHI. This comprehensive course is be- 
ing designed to make as many practical 
servicemen as possible in the shortest pos- 
sible time. 


KRAISSL 


OFFER PROVED 
PERFORMANCE 


Kraissl Class 72 
Strainers and Filters 


Single and 
duplex types 
for suction 
and discharge 
service. Any 
practical de- 
gree of filtra- 
tion. A ne- 
cessity on 
every fuel oil 
line to pro- 
tect pumps 
and burner 
nozzles. 
Available for 
low pressures 
as well as 
high pres- 
sures up to 500 pounds hydrostatic test. 


Kraiss] Class 60 Heavy Oil 
Pumps 

Known and 

used as stand- 

ard equip- 

ment for 

. Many years 

wherever in- 

dependent 

pump and 

motor sets 

are required and as booster pumps 
for pump type burners. 


Kraissl-Trumbull 


#522 Fuel Pump Unit 


for gravity type oil 
burners having a 
burning capacity of 
not more than 3 gal- 
lons per hour. A rug- 
ged, dependable, wall 
pump approved by 
Underwriters’ Labo- 
ratories, Inc. 


Single 


Write for literature and dealers prices. 


THE KRAISSL COMPANY 


295 Williams Ave., Hackensack, N. J. 
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Sessions will be instructed by men 
drawn from the industry who will be 
paid by the Philadelphia Board of Edu- 
cation, sponsor of the course. ‘Burners 
and controls of all types will be available 
for students to work with. 

Though sufficient equipment is avail- 
able in the Philadelphia area, an appeal 
has been issued to manufacturers to send 
installation and service manuals, and any 
other technical data available on their 
equipment to John H. Morrison, manag- 
ing director of the Association, Architects 
Building, Philadelphia. 
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M-H Sponsors Contest 

For Apartment Heating | 
INTEREST in apartment house heating de- 
$10,000 
competition by the Minneapolis-Honey- 
well Regulator Company for the best de- 
signs submitted by contestants. 


sign is being stimulated by a 


Using a hypothetical six-story apart- 
ment building, prizes will-be awarded for 
designs of a system of steam heating and 
its control, and a system of hot water and 
its control. John E. Haines, manager of 
the company’s space heating controls di- 
“Contestants will 
that the design of the Poscamiont build- 


vision, says, assume 


elise w whe re it is now necessary to prepare 
its heating layout.” 

An independent research corporation, 
at the instigation: of Minneapolis-Honey- 
well, surveyed approximately 1,000 
apartment dwellers in New York City, 
Chicago, Brookline, Mass., and St. Louis, 
Mo., Haines said. The 
closed that 84% 
apartments believe that it is either neces- 


test survey dis- 
of people living in 


sary or desirable to have their own con- 
trol over the amount of heat being sup- 
plied to their personal living space. The 
survey also showed that the desire for 
personalized heating was so great that 
48% of the people interviewed were will- 
ing to pay an average of $5 a month ad- 
ditional rent for individual apartment 
heating control.” 

Tests run by the National District 
Heating Association on a number of large 
buildings showed that automatic control 
systems of this type provided an average 
fuel saving of 18%. 


Detailed instructions with complete 
architectural layouts will be provided 











each contest entrant, together with anj 
formative booklet describing! personaliss 
apartment heating. Any person, exes 
company employees, may enter the cy 
test simply by writing to the Minneapol 
office. Separate prizes will be award 
for the best solution based upon a gyal 
of forced hot water heating-and a syst 
of steam heating. First prize in each groy 
will be $2,000, second prize in each grey 
will be $1,000 and third: prize willy 
$500. In addition, there will be 20 hong 
able mention prizes of $150 


_FOR | 
i 6 Y H EAT 
a -FOR 


E HEAT 
it's 


- SUNHEAT|, 


T.M. REG.U S. PAT. OFF 





SUNHEAT FURNACE OILS are \ 
especially marketed for domestic oil 

burners by Sun Oil Company, famous 

for their research and_ engineering. 

Tested and _ pretested 
times during production for strict ad- 
herence to rigid Sunoco standards. 
You can recommend SUNHEAT with 
For further details con- 
office or 


innumerable 


confidence. 


sult our nearest branch 


SUN OIL COMPANY 


PHILADELPHIA 


FURNACE 
OILS 


SUN OIL CO., PHILADELPHIA | ia 
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Working for VICTORY 


for ogee 


Post-war days will bring Oil Burner 
Pumps into universal use . .. and the 
spotlight will be on the famous . 


TEESDALE Oye" se. 
a> PUMPS 


Long Favored for Their 
Faithful Performance 


The Model TUX Pump... . heart-beat 
of the modern burner’s oil flow . . . 
will give steady service at low operat- 
ing cost. 

Silent * Vapor and Oil-Tight * Simple 
¢ Trouble-Free * Reliable * Self- 
Priming ¢ Interchangeable Parts * 

Easy to Install * Accessible. 


Capacity: 30 Gallons Per Hour 


APPROVED by: National 
Underwriters . . . Ne 

Standards and Appeals Ste 
Marshall, Commonwealth of Massachusetts 


NOW’S THE TIME TO PLAN 


Write for 
Literature 


TEESDALE MANUFACTURING CO. 
427 MARKET AVE., GRAND RAPIDS 3, MICHIGAN 











To be sure of having new nozzles 
for emergency repairs—Order Now! 


High priority war orders are taking 
most Monarch Nozzles and therefore 
dealer quantity orders can seldom be 
shipped promptly. However, we try to 
ship emergency orders for one or two 
nozzles immediately. 


MONARCH MFG. WORKS, INC. 


& WESTMORELAND AND SALMON STS. PHILADELPHIA 34, PA. 
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GET THE LATEST 
FACTS ON FUEL 
OIL. RATIONING 
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SEND FOR YOUR COPY 
OF THIS BOOKLET TODAY 


ITS FREE! 


HEN your customers ask questions about 
fuel oil rationing, you'll know the answers 
if you have read the new Shell Fuel Oil Booklet. 
For it gives you all the up-to-the-minute rationing 
data in understandable language. Be prepared! 
Send for your free copy today. 
Write: Fuel Oil Department, 
Shell Oil Company, Incorpor- 
ated, 50 W. 50th Street, New 

York 20, N. Y. 


RS 
> 
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Burner Testing Laboratories 








Companies Win Awards; 


Add Stars to “EK” Flags 


WEBSTER ELECTRIC COMPANY employees 
and management were presented with 
the Army-Navy “E” Production Award 
on September 24, at ceremonies held at 
the company’s Racine, Wis., plant. The 
company, well-known manufacturers of 
oilburner transformers and fuel units in 
peace time, now is almost entirely in war 
production. 

Williams Oil-O-Matic Heating Corp., 
Bloomington, IIl., has been notified that 
it has been awarded its second production 
award, and a white star has been added 
to the Army-Navy “E” flag which was 
won less than a year ago. Notification of 
the second award was sent to the com- 
pany on August 21, 1943. 

Kewanee Boiler Corp., Kewanee, IIl., 
has received its second Army-Navy Pro- 
duction Award “for meritorious services 
on the production front,” and now flies 
its pennant with a white star. The first 
award was given Kewanee little more 
than six months ago. 

Jenkins Brothers, valve manufacturers, 
Bridgeport, Conn., has been granted its 


second white star for the “E” pennant 
won in August, 1942. The first star was 
added last March. Working mothers with 
sons in the services raised the two-star 
flag on August 28. The plant also has the 
Maritime “M.” 


© 
Permit Re-Rating P-84 Orders 


AUTHORITY to re-rate orders for plumb- 
ing and heating repair and replacement 
equipment from A-10 to AA-5 without 
notice or certification from the customer 
has been granted to the plumbing and 
heating industries by the War Production 
Board. Action was taken in Supplemen- 
tary Order P-84-a. 

Order P-84 as amended August 21, 
1943, authorized re-rating of orders for 
repair and replacement of plumbing and 
heating equipment from A-10 to AA-5. 
However, the re-rating procedure estab- 
lished by Priorities Regulation No. 12 
required the person placing the order to 
notify his supplier that his order was to be 
re-rated. This method would have caused 
unnecessary paper work and a great de- 
lay in time for suppliers. 


Controls Lifted From L.-79 
FOLLOWING the removal of oilburne, 
from L-79, the general limitation ord, 
on plumbing and heating equipment, th 
order was amended on September 13 4 
remove certain types of heating contro 
from the distribution restrictions requir. 
ing an A-10 or better priority rating, Tk 
action was taken, according to WPB t 
implement the Fuel Conservation Pp 
gram which recently has been launched 

Controls specifically removed from th 
distribution restrictions of L-79 are: 

Automatic temperature control equip 
ment used in steam, warm air and hy 
water heating systems. 

Thermostats (indoor and 
types). 

Draft and damper regulators 

Draft adjustors, barometric and m 
chanical. 

Motor operated valves (steam and hot 
water). 

Pressure reducing valves (steam het: 
ing system). 

Induced and forced draft blowers 
Draft gauges. 

Flue gas thermometers. 
Thermometers (space heating and & 


Outdoor 








te) ..Win this War And...”’ 


66 E are going to win this war and when it 

is won we are going to redirect our il- 
limitable power and dynamic energies into the 
fight for the preservation of peace and democratic 
freedoms ... The demand for new products and 
for goods to replace worn-out products will be 
tremendous, and the people will have accumulated 
savings to satisfy their new and deferred demands, 
and start the economic ball rolling again.” — 
Eric Johnston, President, U. S. Chamber of 
Commerce. 








Post-War is in the thinking of every distribu- 
tor and dealer. How soon? Who knows? 








Yet we can’t stop thinking and planning. We 
shouldn’t . . . though nothing much can be 
done except plan and prepare. We still have 
another job to finish. 

Suggestion: The line you are going to handle 
should meet Post-War needs—today’s needs 
too! 

That’s why you’re right to be keenly interested 


TORIDHEET 
LIBERTY LINE 


Oil Burners, Air Conditioning Units 
Oil Burner Boilers 
Coal & Gas Furnaces 
Water Heaters 


Here at ABC we are helping to fight the war by 
producing critical and vital goods for the Armed 
forces and by helping our dealers take care of 
the Homefront. 


ABC has always been a pioneer and a leader— 
a proud producer of the finest quality. You can 
be sure that, in peacetime, ABC will once again 
supply their dealers with the finest in oil heating 
equipment. 


Oil Burners 


AUTOMATIC BURNER CORPORATION 


New York, N. Y. 








Write for further information to 


CLEVELAND STEEL PRODUCTS CORP. 


Chicago, Ill. Toridheet Division, Cleveland 2, Ohio 
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wstic hot water type only). 
Thermostatic valves, capillary tube and 
ef contained types to control the flow 
fsteam and hot water. 

Air vent valves and eliminators. 
Thermostatic traps, radiator and drip. 
Radiator valves having cast iron bodies 
only. 

Thermostatic valves and checks. 

Orifices and other proportioning de- 
vices. 

low pressure heating pumps, single 
wily (vacuum, condensation and hot 
water circulating). 

Hot water flow checks and balancing 
hows. 

Time switches. 

Air filters (warm air heating). 

Zone (single) temperature control sys- 
tems. 

Heating system temperature control 
nel boards. 


Flue gas analyzers and COs, meters. 


© 
Penn Appointments 


ALBERT PENN, president of Penn Electric 
§witch Co., Goshen, Indiana, recently an- 
nounced that Ralph Penn has been ap- 


pointed Director of Engineering in addi- 

tion to his duties as Treasurer of the com- 

pany. Since the founding of the com- 

pany, 25 years ago, Ralph Penn has de- 

voted much of his time to the engineering 

and development 

phases of the busi- 

ness. For the past two 

years, he was directly 

in charge of the com- 

pany’s special devel- 

opment department in 

St. Louis, Missouri. 

Recently, this depart- 

ment was moved to 

Ralph Penn Goshen, Indiana and 

consolidated with the Research Labora- 

tory at the home plant. Burton Shaw, re- 

search chief of Penn Electric Switch Co., 

will continue to function as he has in the 
past. 

Judson P. Bowen was recently em- 

ployed by Penn as Manager of the com- 

pany’s Atlanta branch. He succeeds N. 


E. Jennison, former Manager, who has’ 


been shifted to the factory in Goshen to 
assume new duties in the company’s re- 
search laboratory. Mr. Bowen has had 
wide experience in the industry having 


formerly been with American Radiator, 
American Blower Co., Georgia Power 
Co., Kelvinator, Westinghouse, and Lar- 
kin Coil Co. 

© 


Booklet Gives Ideas 

On Oil Rationing Ads 
ENCOURAGEMENT to build advertising 
copy themes around the fueloil rationing 
program is given in an “Admakers Hand- 
book for Fuel Oil Rationing” prepared 
by the Campaign Division, Department 
of Information of the Office of Price Ad- 
ministration. Suggestions are aimed to sell 
the ad manner of fueloil rationing to the 
public through the advertising of individ- 
ual companies. 

“To work 
smoothly, 6 specific themes must be fol- 
the booklet points out: “(1) 
Reasons why fueloil rationing is neces- 
sary; (2) The necessity of returning ap- 
plications to get fueloil coupons as soon 
as possible; (3) The necessity of ordering 
oil early; (4) How to stretch a fueloil 
ration (a) Heat-seal your home, and 
(b) Make sure heating equipment is in 
good condition; (5) How retailers can 


make fueloil rationing 


lowed,” 





READER HELPS. 


141-1992 SPECIFICATIONS BOOK 
0F OIL BURNERS AND FUELOIL 
Gives specifications for 2200 models and 
makes of burners by 237 manufacturers. 
Gives grade of oil officially specified for 
ach burner, method of atomization, air 
source, ignition data, oil feed, gph rating 
and motor size 50c 


“Herkimer Service Manual.” Now you 
can buy this famous manual. It is a com- 
plete service and installation guide for 
ilburners, gas furnaces, and stokers writ- 
tn for the expert as well as the beginner. 
It is distinguished as the basis of the 
Herkimer Institute courses 


“Oilheating Handbook,” by Han Ku- 
titz, Newly revised edition. Clear and con- 
tse explanation of oil burner systems and 
tlassification. Discusses combustion and 
ieating problems, surveys, installations 
and retail selling $3.50 


“Stoker Heating Guide” by K. C. Rich- 
nond (Wartime Edition) gives the funda- 
mentals of proper stoker care and opera- 
tion, It also contains valuable service sug- 
gestions for new stoker dealer, and hints 
 stoker maintenance, summer service, 
thoice of stoker coal, and how to cut heat 
losses. Th is pamphlet contains 20 text 
hages well illustrated with drawings and 
Peas ¢ ’n the points covered in the text. 
tee... 25 cents 


“Oil Fuel in 19602” Reprint of famous 
aticle from March Issue, refuting “oil 





Interesting and Valuable 


shortage” 
tribution to regular and potential oil and 
burner purchasers 


claims. Excellent for local dis- 


BEACON BOILER REFERENCE 
BOOK 

Contains 7116 listings of boilers and boil- 
er-burner units up to 2,000 sq. ft. steam 
and equivalent hot water—new, old and 
obsolete. Complete ratings and specifica- 
tions on 195 makes, 412 trade names, Par- 
ticularly valuable regarding old and obso- 
lete models. Gives model number and 
name, rating, firing rate (coal and oil), 
heating surface, firebox dimensions, floor 
to crown sheet, grate size, floor area, base 
height, chimney dimensions, smoke pipe 
diameter and whether boiler is steel or 
cast iron. Also, name and last known ad- 
dress of manufacturer and indication of 
whether the model is obsolete, or when it 
was made, 554 pages. Handy size for desk 
or brief case. Sturdy binding....$3.00 per 
copy; $3.25 if sent C.0.D 


REDUCING FUEL OIL BILLS 

This amazing booklet will help you show 
homeowners, in a language they can un- 
derstand, how you can save them money. 
Minimize your customers’ oil bills and 
make a real profit with the right kind of 
service 


“Oilburner Combustion Chambers.” 
Complete and concise study, illustrated 
with charts, illustrations and reference 
tables. Text covers both precast and those 
built on-the-job. 23 pages 





Books and Reprints 


“Short Cuts to Heat Loss Data.” When 
you're figuring heat loss you can save 
time by using this accurate, easy method 
getting fast results without lengthy figur- 
ing 25c 
PRACTICAL OIL BURNER SERVICE 
64 pages of the best articles published in 
AIR CONDITIONING & OIL HEAT 
during recent years, Excellent if you want 
to increase your service business during 
the war. Many topics covered. How to 
balance steam systems, increase efficiency, 
test units, baffle boilers and furnaces, ad- 
just burners, figure combustion chambers, 
calculate stack loss, etc. 2.00 
KNOWING THE A TO Z OF CO. 
This invaluable booklet shows you how 
you can test your customers’ burners by 
modern methods obtaining a high COg 
rating and a low stack temperature. Be 
efficient and use this up-to-date booklet in 
your service work $1.00 
SERVICE ON ALL MAKES OF OIL 
BURNERS 
This book is essential in your repair and 
service work. Gives 10 detailed analyses 
of the most common basic service prob- 
lems and shows you how to solve them 
efficiently 50c 

“Selling and Handling Fueloil.” A 32 
page booklet covers fueloil distribution 
from bulk plant to customer’s tank. Covers 
planning and operating bulk plants, oper- 
ating tank trucks, selling fueloil, specifica- 
tions and variables, automatic deliveries, 
etc. 


Kequse of the thousands of small orders we receive, we ask that cash, stamps, money orders or checks be sent with all orders. If you wish to order C.O.D., an 
extra charge of 10% is ‘made to cover shipping and collection fees. 


FUEL OIL & OIL HEAT © 232 MADISON AVENUE, NEW YORK CITY, N. Y. 
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help, and (6) Urge every consumer to 
cooperate with the retailer.” On each 
theme the booklet makes suggestions for 
headlines and copy points. Roughs of 
complete advertisements also are shown. 


} 
Boiler Men Advise OPA 


EIGHT executives of companies engaged 
in the manufacture of cast iron boilers 
and radiators were appointed September 
11, by the Office of Price Administration 
to serve on its Cast Iron Boiler and Radi- 


ator Industry Advisory Committee. 


The committee will advise OPA on the 
industry’s recommendation’s regarding 
Maximum Price Regulation 272, which 
sets maximum prices for cast iron boilers 


and radiators. 


Appointed to the committee are the 
following: 

Virgel A. Good, Burnham Boiler; 
Ralph P. Henderson, U. S. Radiator; L. 
N. Hunter, National Radiator; Irving L. 
Jones, International Heater; Max D. 
Rose, American Radiator; Carl Sawade, 
Utica Radiator; S. K. Smith, H. B. Smith; 
and W. R. Stockwell, Weil-McLain. 


Free Service Killed 


(Continued from page 28) 

has an hourly rate, or a per-call rate for 
service, all that is necessary is that he 
write a letter to his local price and ra- 
tioning board notifying them of these 
rates, and of the rates charged for service 
contracts sold at a flat price. It also should 
be stated what calls, inspections or ser- 
vices are included in the contract at the 
price charged. 

Inserts sent to oil users with the copy 
of the booklet, ““You and Your Fuel Oil 
Ration,” at the time new coupons were 
issued, called attention of consumers to 
the fact that each dealer is supposed to 
have filed his maximum service prices with 
the local board, and that any customer 
es either 
from the dealer or from the local board. 

Text of the pertinent parts of the sup- 


can get a schedule of these pric 


sponsored by the 
OPA’s 


plementary regulation, 
Building Materials Branch of 


1499.6 71 ‘Mtedneeie: of Maximum 
Hourly or Per-Call Prices Established by 
Maximum Price Regulation No. 165, as 


amended, for the Maintenance and Re- 


pair of Oil Burners Burning No. 5 Qj 
or Lighter on either an Hourly Roy 
Basis or a Per-Call Basis. (a) The prig 
specified below are the maximum prigg 
to be charged by any person for the maip 
tenance and repair of oil burners burning 


No. 5 oil or lighter, operating on eith 
an hourly rate or a per-call rate bag 
within the forty-eight states of the Unite 
States and the District of Columbia 
cept that; 

(1) suppliers operating on an houfy 
rate basis whose maximum prices under 
Maximum Price Regulation No. 165, 4 


amended, are higher than those specified 
in this paragraph (a) and who have filed 
in accordance with the requirements o 


section 1499.108(b) of that regulation 
shall retain those maximum prices; anf 

(2) suppliers operating on an hourly 
rate basis whose maximum prices unde 
. 165, a 
amended, are higher than those specified 


Maximum Price Regulation N 
in this paragraph (a) and who have mt 
filed in accordance with the requirements 
of section 1499.108(b) of that regu: 
tion, may retain those maximum prices 
only if such suppliers file a statement with 
their local War 


Price and Rationing 








GETTING DOWN To 


“Post-war” 
hard and fast figures. 
100% in war production. 


7-— Brass Tacks 
ON THE POST-WAR OIL BURNER MARKET 


is still too indefinite to talk about in 
And Herco is still engaged | 


We can’t predict the exact number of oil burners 
that we will build or that you will sell. 


“~ G 


J-M 


But we do 


REFRACTORIES 


for Ol Bunuers 


* J-M STANDARD FIRECRETE, for poured 


linings, handles as easily as ordinary concrete. Will 
not shrink, crack or disintegrate. Ideal for rotary: 
burner hearths, precast shapes for water heaters, 
burner heads, bottoms, ete. 


* J-M HELLITE, for bonding, 


is ideal for laying 


know that, when burners are sold, Hercos will be in 


greater demand than ever before. 

Today, 
engineering plans . . . and reasonably definite post- 
war selling plans. 


Herco is now offering dealers post-war market 
protection. Write today for facts about the Herco 


franchise in your territory ... there’s no obligation. 





Service 
in Wartime 


The Oil- Thrifty 


OIL BURNER 





HERCO OIL BURNER CORP., LANCASTER, PA. 


we're planning ahead . . . with definite 





— BD 
in Peacetime 
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firebrick with thin joints, wash-coating and patch- 
ing old linings. Settings are strong and permanent. 
Comes ready-mixed, works easily, sets without heat. 


* J-M FIREITE for sealing, is an asbestos fur- 
nace cement that effectively seals clean-out doors, 
flue pipes and other furnace parts. Supplied 
ready-mixed, it is easily worked and applied. Ad- 
heres tightly to castings, sheet metal or any other 
clean surface. Air sets without heat. 

For any oil burner service these J-M Refractories give 


long satisfactory service with practically no attention of 
maintenance. Available through your local distributor. 


i JOHNS-MANVILLE 


22 East 40th Street, New York, N.Y. 





October 
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bard on or before November 1, 1943, 
ing forth their maximum prices so es- 
ished, including provisions relative’ to 


bieage charges, and the method of com- 


ting such Maximum prices, whether on 


fon - 


lysis whos 
dr Maxin 


4s amendex 


actual time spent on the job 
isis of time spent going to and 

. If the required statement is 
x before November 1, 1943, 


um prices for such suppliers 


eed the prices specified below 
sraph (a): Provided, That if 
pplier files the required state- 

time subsequent to Novem- 
. the prices so filed, if in ac- 
ith the provisions of Maxi- 

Regulation No. 165, as 
all be deemed to be the maxi- 


ypliers operating on a per-call 


maximum prices per call un- 
im Price Regulation No. 165, 
|, are higher than the hourly 


(ii) convert to an hourly rate basis and 
establish maximum prices on an hourly 
rate basis not higher than the hourly rates 
specified in this paragraph (a) for their 
locality; 

(4) suppliers operating on a per-call 
basis whose maximum prices per-call un- 
der Maximum Price Regulation No. 165, 
as amended, are higher than the hourly 
rates for the first hour specified in this 
paragraph (a) for their locality and who 
have not filed in accordance with the re- 
quirements of section 1499.108(b) may 
retain those maximum prices only if such 
suppliers file a statement with the local 
War Price and Rationing Board on or 
before November 1, 1943, 
their maximum prices so established. If 


setting forth 


the required statement is not filed on or 
before November 1, 1943, 


shall be required to convert to an hourly 


such supplier 


rate basis and their maximum prices on 
an hourly rate basis shall not exceed the 


lation No. 165, shall be 
deemed to be the maximum prices. 
For the purpose of this supplementary 


as amended, 


regulation the term “per-call” shall mean 
a service call for which a specific charge 
is made regardless of the length of time 
consumed in furnishing the required ser- 
vice. 

(5) suppliers whose present rates are 
lower than those set forth in paragraph 
(a) below or who are required to furnish 
oil burner maintenance and repair ser- 
vices without charge in conjunction with 
the sale of No. 
and after September 23, 


5 oil or lighter, may on 
1943, charge no 
more than the rates set forth in paragraph 


(a) below. 
TABLE OF HOURLY RATES 
Second and 
Succeeding 
Hours 


First 

Hour 

In cities of 500,000 popu- 
lation or more 

In cities of 100,000 to 


$2.50 


$1.75 


ntes for the first hour specified in this 
paragraph (a) for their locality and who (a): 
have filed 


nents of 


>rovided, 
in accordance with the require- 
1499.108(b) of that 
rgulation may either: 

(i) retain 


section 


those maximum see or, 


COMPLETE STOCK 
all Sizes 


WAYNE 
OIL 
BURNERS 


ere available NOW 
for prompt shipment 
ON PROPER PRIORITY 


Replacement parts for all models of 
Wayne burners are always available. 


WAYNE VICTORY HEATING MANUALS 
are FREE tto all oil burner dealers 
for distribution to their customers. 


HELP SAVE FUEL 


Order your supply of these manuals 
NOW. Use your letterhead to give 
us copy for your imprint. 


VICTORY | 


Write Wayne Oil Burner Company 
801 Glasgow Avenue 
Fort Wayne 4, Indiana 


WAYNES V-DAY LINE conteurre 


CIL-FIRED, GAS-FIRED, COAL-FIRED FUR- 
NACES, STOKERS, BOILERS, WATER HEATERS. 
CONVERSION BURNERS FOR OIL AND GAS. 


LINEUP WITH WAYNE FOR POST 
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sei specified below in this paragraph 
That if 
plier pe the required statement at any 
time subsequent to November 1, 1943, 
the prices so filed, if in accordance with 
the provisions of Maximum Price Regu- 


500.000 population ean 
In cities of less than 100,- 
000 population 


Note 1. 


any such sup- 
Population figures shall 
by the Bureau of the Census. 


Note 7s} 
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S erving America’s 
F 
Oo 1 War Industries 


a<S 





Balloffet's entire resources 
have been mobilized for 
the war effort, in the manu- 
facture of Diamond Tools. 
And in the building of 
these, the skill of our 
master craftsmen is en- 
gaged in serving America's 
war industries which make 
the weapons that will lead 
to victory. 


Catalog upon request 


Precision Drillers since 1870 








GRINDING WHEEL DRESSERS 





be 


based upon the 1940 census as determined 


he above rates are inclusive 

















BALLOFFET 
NOZZLES 


Available on 
rated orders 








BALLOFFET DIES AND NOZZLE CO., INC. 


6825 ADAMS STREET e180) \TTENBERG N. J. 





PLE RV SERS AEE ALGER 


SESS T IE PRIS 





ODT Order 37 states: 





SCULLY SIGNAL COMPANY 


“Every tank truck operated for the purpose of making less than carload deliveries 
of fuel oil shall be routed in a manner that shall best conserve mileage and time.” 
The same order specifies that “no call backs shall be made on the same calendar 
day for the purpose of making or completing an intended delivery.” 


“VENTALARM” FUEL OIL DELIVERY IS THE SOLUTION 


The driver never enters the home. He delivers safely and efficiently, whether or 


not the customer is at home. 


Over 300,000 installations prove the value. 


88 FIRST STREET, CAMBRIDGE, MASS. 











of mileage and all other charges. There 
may not be added any amounts repre- 
senting mileage charges or for time spent 
going to and from the job, or for any 
other reason. 

(b) Posting of Maximum Prices. All 
oil burner service suppliers whose prop- 
erly established rates are higher than those 
set forth in paragraph (a) above, shall 
post in a conspicuous place in their es- 
tablishments a duplicate of the statement 
filed with their local War Price and Ra- 
tioning Board, showing thereon the date 
on which the statement was filed. 

(c) Violations: Compliance with the 
provisions of this Supplementary Service 
Regulation shall not have the effect of 
releasing or extinguishing any penalty or 
liability incurred under Maximum Price 
Regulation No. 165, as amended, but 
such price regulation or part thereof shall 
be treated as remaining in force for the 
purpose of allowing or sustaining any 
proper suit, action, prosecution or pro- 
ceeding with respect to such penalty or 
liability. 

(d) Each Regional Administrator of 
the Office of Price Administration and 


such District Directors of the Office of 
Price Administration as may be desig- 
nated by the appropriate Regional Ad- 
ministrator are hereby authorized to sus- 
pend the effectiveness of this supplemen- 
tary Service Regulation No. 19 or any 
part thereof or to extend the filing date 
for any community or area within any 
such region when, in the judgment of the 
designated officer, such action is deemed 
necessary or desirable to effectuate the 
purpose of the Emergency Price Control 
Act of 1942, as amended, and Executive 
Orders Nos. 9250 and 9328. 

This Supplementary Service Regula- 
tion No. 19 does not modify rental rates 
established under or subject to Maximum 
Price Regulation No. 165, as amended, 
for oil burners burning No. 5 oil or 
lighter. 

Effective date. This Supplementary 
Service Regulation No. 19 (§ 1499.671) 
shall be effective Sept. 23, 1943. 

Issued this 23rd day of September, 
1943. 

/s/ PRENTISS M. Brown, 
Administrator. 


$$, 


After the Flood 
(Continued from page 24) 


bottom with the ash can mounted in; 
horizontal position. A grill was placed 
over the heating units with clearang 
enough for a flat pan to catch moisture « 
varnish. A regular galvanized ash can 
cover, insulated, fitted nicely over th 
open end. Temperature was controlled by 
a regular airstat mounted high at th 
back end. The whole thing cost about 
$15.00, compared with a price of $150.00 
for a regular baking oven, and, according 
to the dealer, the home-made oven doa 
the work as well as a high-priced oven. 

While considering the effects of floods 
and dampness on electrical equipment, 
it is important to include consideration of 
correct polarization of wiring. 

Even though a single-pole switch is in 
the “off” position, flood water (or cor 
densation from damp basement air) my 
ground the wiring or complete a circut 
through motor, transformer or oil valves 
when polarity is reversed and the hot line 
is connected to ground. 


(Continued on next page) 








The GENERAL “Brings Home The Bacon” 


The GENERAL helps you win a legitimate profit on wartime business. Easy to sell. 


Good margins. 


He also helps you service the Homefront, by filtering all dirt, waxes and sticky 
gums in the fuel lines, thus preventing pump and nozzle fouling. The GENERAL 


defeats the “filth” column. 


MODEL 2A-300 FOR ALL POWER OIL BURNERS 
Excellent design—Fine workmanship. A good record of service to the Field. Dependable. 


General Filters, Inc., Detroit, Mich., 8699 W. Chicago Blvd. 


GENERAL 


FUEL 
eo} 15 


Listed: Re-Examination Service, Underwriters’ Laboratories 


FILTER Bau 
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SALES OF HERD CONTROLS GIVE PROFITS 
YOU ARE LOSING THRU CUT IN SERVICE CALLS! 


You don’t have the manpower left to do the service business 
you used to do. But, you can sell and install a HERD THERMO- 
STATIC DAMPER CONTROL on every service call, and make 
two or three times what an ordinary service call would net. 
Installed in less than an hour, HERD will save your customer 
precious fuel (up to 40%, guaranteed in writing)... . will 
build goodwill for you for the post-war period. 


The heating season is here. Write NOW for further details. 


HE. UTILITIES - INC. 


303 Canal St., Providence 3, R. I. 


Distributors in Principal Cities 


Approved by N.Y. City Board of Stand- 
ards and Appeals after inspection and 
testing with the following results: 


Without With 
HERD HERD 
Control Control 
Draft over fire .13 .04 
Draft in flue pipe .20 .09 
Temperature at 
flue pipe 800° 375° 
0.» 7% 10% 
Efficiency 65% 84.5% 











When such conditions occur, any of ened by this overload. as the ground existed. Also under these 


hese results may follow: (4) If the ground occurs in the wir- conditions, while the current available to 


(1) If 

ve coils, or in the wiring just be 
He oil val 
nit the uncontrolled flow of oil. 
(2) If the 
rin the v 
fe motor 1 
(3) If tl 


jon transi: 


ay run needlessly. 


e ground occurs in the 


the igniter will spark continu- 


the wet condition is reli 


the transformer may be short- 


e ground occurs in the oil 
the valve may open and per- 
ground occurs in the motor 


iring just beyond the motor, 


rmer, or in the wiring just 


ing beyond all this equipment, the entire 


yond burner might operate with flame—with 
the limit switch and thermostat unable 
to stop it regardless of the amount of 
heat generated. 

(5) If the ground were only partial, 
or if the wiring were not well grounded 
igni- electrically, none of the equipment might 
run, but the insulation of all the wiring 
within and without the equipment would 
overheated and would remain 


eved. become 


under constant electrical pressure so long 


the equipment might not be sufficient to 
start the motor, open the oil valves, or 
create a spark at the igniter, the flow of 
current through the grounded circuit 
might keep all or part of the equipment 
in operation after having been normally 
started by the thermostat or domestic 
water temperature control. 

Obviously, the preventative is to be 
certain that the wiring is properly polar- 
ized and this should be checked when 


making summer clean-ups or other inspec- 
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KEEP *EM FIRING 


with ~ 


* Self-Contained Forced Warm Air 
Automatic Oil-Fired Heating Units, 
(from 50,000 to 500,000 B.T.U./Hr.) 


Industrial Space Heaters up to 
500,000 B.T.U./Hr. 


Boiler-Burner Units up to 25 HP. 


DIRECT DRIVE 


EFFICIENT | COUPLINGS 


*® This exclusive direct drive coupling, with rubberized cushion 

gripped permanently by die-cast ends, has no parts to get out of 

order, or to lubricate. Minimizes misalignment, free end float, and 

backlash. Custom-made for specific job. Lengths from 2-1/2” up. 

Bores 5/16”, 3/8”, 7/16” and 1/2”. A million giving satisfactory service. 
Write for further details. 


GUARDIAN UTILITIES CO. 


218 E. MICHIGAN STREET MICHIGAN CITY, INDIANA 
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Some Distributors and Dealers are receiving Government 

business for Heating Equipment. If you are one of those 

who are called upon to submit estimates, heating plans 

and surveys, we suggest you enlist our cooperation and 
our engineering service. 


Write today for "ENGINEERING STANDARDS"—this 

valuable 72-page book on Engineering, Installation and 

Operation of Heating Systems, sent free on request to 

Sheet Metal Contractors and Dealers, Engineers and 

Architects. This offer made for a limited time only. 
Address reply to Dept. 14A. 


HEATING DIVISION 


GAR WOOD INDUSTRIES, inc. DETROIT 


Protect Freedom—Buy War Bonds 





YOUR SYMBOL OF SERVICE 


CITIES SERVICE OIL COMPANY, SIXTY WALL TOWER, NEW YORK 5, N. Y. 
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RANSFORMERS 


Standard Equipment On Lead- 
ing Makes of Oil Burners 


Dongan Transformers have for years 
been standard equipment on leading 
makes of oil-burners for one reason 
only—their dependability. It is there- 
fore a make on which you can rely 
when performing service work re- 
quiring transformer replacement. Ac- 
quaint yourself with its many unusual 
construction features. 





981 Fi li 
WRITE FOR 2981 Franklin 


Voltages from 5,000 to 15,- 


and mountings. 
types built to specifications. 


Dongan Electric Manufacturing Co. 
“The Dongan Line Since 1909” 





A variety of sizes 
Special 


Detroit 7, Mich. 
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tions. Since there is always a chance that 
polarity will be reversed at the time when 
any other appliance is installed or any 
circuit is changed in any way, it is im- 
portant to check proper polarity each 
time you service the oil burner. 

Obviously, it isn’t possible to guarantee 
the reconditioning of flooded burner 
parts. Customers should be warned that 
even the most careful handling of such 
burner parts does not in any way assure 
absolute success in restoring the parts to 
their original condition. Parts which ap- 
pear to be satisfactory after repair may 
break down after being in use for only a 
short time. This is particularly likely to 
occur if the drying-out process is per- 
formed too rapidly. Then insulation on 
wires becomes brittle and, if it cracks or 
flakes off, windings will become grounded 
or short circuited quite easily. 

It is also possible that electrical failure 
may occur in a part subsequent to flood- 
ing and drying which would have oc- 
curred even though the part had not been 
flooded. Dealers should 
responsibility for a drying job other than 


never assume 


the exercise of intelligent care. 


WAR ON WASTE! 


Increase efficiency of oil by keeping 
heating unit frce from excess soot. 
All oil soot in fire chamber and 
flues vanishes instantly when sprayed 
with E-Z Fuel Oil Soot Destroyer. 


DISTRIBUTORS: Write for fine proposition. 


\W are still batting for V. Day. Mean- 
while, we shall continue to have available 
for our dealers a complete supply of parts 
and other replacement material. 


GENERAL OIL HEATING CORP. 


5508 Jefferson St. 


Ww 


West New York, N. J. 








Truck and Tire Care 


(Continued from page 23) 


control the actual operation of the ve- 
hicles. Their part in the conservation pro- 
gram should be made clear. They will un- 
doubtedly be eager to help in any way 
they can, and their contribution can be 
outstanding, depending in quite some 
measure on how well they are educated 
to the opportunities. Thus a few rules for 
their guidance will be most helpful. 

The engine undoubtedly is the most im- 
portant item in the power transmission 
and is directly under the driver’s control 
from the moment he enters the cab. A 
tentative set of rules for his strict adher- 
ence might be as follows: 

1. When starting from cold, the en- 
gine should be warmed up slowly. This 
will allow the oil to reach a good operat- 
ing temperature and prevent scuffing of 
pistons. In this connection, he should use 
extreme care in the use of the choke; 
and, of course, wherever possible keeping 
the trucks in a heated garage will also 
have its effect in minimizing the injurious 
effects of starting a cold engine. 





Gilt 


2. A very careful check should be ket 
by him on the engine temperature an 
when necessary, shutters or covers mu 
be used to keep this temperature up atis 
normal level. 

3. The engine speed must be held toa 
minimum at all times for every particuli 
portion of his run; this minimum, @ 
course, being within good driving rang 
If the governed speed for the engines 
2600, the engine speed should be held w 
to around 2000. 

4. Reasonable acceleration is also vita 
Rapid acceleration definitely should k 
ruled out. In climbing hills, part throttk 
should be used, and it is better to mu 
part throttle on the lower gear thant 
run wide open on the higher gear unde 
loads. No coasting of hills at high speed 
using engine as a brake should be per 
mitted. Brake lining will be easier tor 
place than engine parts. Under no ct 
cumstances should the driver run in lov 
gear for any great distance. This gears 
designed primarily as a starting gear aw 
not a continuous running geat 


Such precautions as these should is 


crease the life of pistons, cylinders, a 


1 
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HEALY-RUFF COMPANY, 797 Hampden Ave., 
Enclosed find check ( ) money order ( ). 


No. | size .... $1.00 
Name 


Address 


St. Paul, Minn. k 
Send the following prepaid: 
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OIL-BURNING WATER HEATERS 
FOR GOVERNMENT PROJECTS 





October 
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PRESSURE ATOMIZING NOZZLES 
FOR BETTER PERFORMANCE 


PREFERRED ORAFT-A-JUSTOR 
THE ORIGINAL. STILL THE BEST. 
AUNOREDS OF THOUSANDS IN USE. 
folds the draft constant in the fire box. 

Scientific draft control for the 
smallest to the largest jobs. 


Stove. domestic. and 
commercial sizes from 
4" to 24” in diameter. 


industrial sizes from 
24" x 24” to 5’ x12’. 


WRITE FOR LITERATURE AND TRADE PRICE 


1860 COO Re Tories NV. Boston Oifice: 859 Beacon St 


Pease 


REG. U.S. PAT. OFF. Fig. 246 


EDDINGTON METAL SPECIALTY CO. 
P. O. BOX K. EDDINGTON, PENNA. 

















harings possibly as much as 20 per cent, 
indall this is directly under the control 
the driver. It is easy, also, to see where 
he transmission life and rear axle life 
an similarly be prolonged by careful 
diving. There will be, undoubtedly, many 
wher points that will suggest themselves 
nyou in over-the-road operation that will 


truck operators because the vehicles are 
usually designed to carry full tank loads, 
and there are no facilities to load beyond 
that point. However distribution of liquid 
loads is important when we consider the 
large, multi-compartmented units. Proper 
distribution of the load for COE models 
is approximately 1/3 front and 2/3 rear; 
and for conventional models it runs 


travel, thereby cutting down the wear of 
tires and working parts far beyond the 
decrease in speed. This is a matter for in- 
dividual operators to work out for them- 
selves according to circumstances and 
conditions. 

All truck operators today should recog- 
nize the importance of careful driving 


r range ies g . Be . = Saeack - 2 > 

; Tani further prolong engine, transmission, ' and frequent inspections to conserve the 
vine sie. a ~~ ee E 24% y - 76% >ar. in un- - : 

gine Mind rear axle life. round 24% nromt ind 76% re r In \ transportation resources. Fuel oils and 
eld up . Sipe eal Sere ading at vz s points along the route . : - 

held wi Certainly it can be appreciated that loading at various points along the route, similar products become doubly important 


the above suggestions will also have a 
eg effect on tire and brake lining 
inaddition to the gain from careful main 
nance of inflation pressure and loads. 
Theamount of rubber that is destroyed by 
atremely fast starting and severe brak- 
ingis out of all proportion to normal run- 
ning wear. There is, of course, no excuse 
for lack of vigilance in keeping tire pres- 
ures up to normal. By the same token, 
rakes must be maintained in an equalized 
sate to prevent excessive wear, side-pull, 
ind extra strain, as well as possible acci- 
dats. A little attention to such details 
mys big dividends. 

Operators of tank trucks are not so 
geatly concerned with overloads as other 


it is best to take from the center compart- 
ments first; then from the front, and final- 
ly, from the rear. By so doing, a better 
balance is maintained. 

Slow acceleration and deceleration are 
especially important where tank trucks 
are concerned, because of the rush of 
liquids to rear or front. It is even more 
important to take curves slowly because 
of load roll and consequent greater strain 
on outer wheels, axle bearings and tires. 
The roll, of course, becomes more pro- 
nounced where the tank is partly filled. 

Speed should be kept down to a prac- 
If possible, schedules 
should be revamped to permit a 10 per 


tical minimum. 


cent reduction from the present rate of 


in war time, and everything possible 
should be done to insure their continued 
delivery to points of need. Unless the 
owners of motor transport equipment— 
through their own service facilities and 
those made available by the manufactur- 
ers of equipment—greatly improve their 
maintenance methods, we are bound to see 
a reduction in the number of usable trucks 
to haul the vital wartime load. A sys- 
tematic preventive maintenance program, 
together with carefully worked out op- 
erating schedules and an adequate educa- 
tional program for drivers and main- 
tenance men, will go a long way toward 
solving the problem. This is a challenge 
to present-day operators. 
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Sundstrand—Viking—Webster Pumps 
Motors—Transformers—Controls 
Parts for all Types of Burners 
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METRO SUPPLY COMPANY 
15 HENDERSON STREET EVERETT, MASS. 


y: Everett 266! 
Phone fj Right: melden 266! 





Get lower stack temperatures and 
higher CO». with the most prac- 
tical Heat Baffle. 


Easy to install. No auxiliary equipment, 
fastenings or hangers required. Rests on 
top of combustion chamber and deflects 
hot gases to sides of boiler or furnace to 
produce scrubbing action. 

Length: 19 in. Reducible to 16 in. by re- 
ducing end sections. 

Excellent records to prove our statements. 
Send for literature. 


DEALERS WANTED. 


AIR DEVICES INC. 
17 East 42nd St., New York, N. Y. 
2326 So. Michigan Ave., Chicago, III. 
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FUEL OIL AUTOMATIC DEGREE DAY DELIVERY SYSTEM yj 
handle 500 customers at nominal sum of $75. Consists j 
folders for protecting and recording customers’ coupon rati 
sheets, degree day cars, indexes, Degree Dayometer comput 
ing machine and complete instructions for installation ay; 
operation. If you have more or less than 500 customers tk 
system is priced proportionately. This system is now being 
satisfactorily used by many thousands of fuel oi! distriby 
tors. If you have not received our 1943-44 Degree D,y 
Log, write immediately and same will be mailed grat 
DEGREE DAY SYSTEMS, 5104—39th Avenue, Woodside, N.Y 


SOMETHING YOU CAN SELL NOW 


Rey ih Sik Teg Oy Sa Na 


i ae 


TR Cae 


BURNERS BIG, BURNERS SMALL, BOILER ANp 
FURNACE UNITS. Burners for Nos. 3, 
Yes Sir, we have ‘em. 
CHALMERS OIL BURNER COMPANY 
318 Ist Ave. N., Minneapolis, Minn 
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THE MARSH 
TRI-TROL REGULATOR 


A complete and automatic 
heating system control for 
multiple - occupancy — build- 
ings. Controls heating the 
correct Way according to 
outside weather. Starts 
heating system at proper 
time in morning, maintains 
even temperature through- 
out the day, shuts off sys- 


Actual records show 15% 
to 20% fuel savings with 
the Marsh Tri-trol Regu- 
lator. Easily installed with 
present equipment. Avail- 
able right now without 
priorities. Sales helps and 
mailing pieces are ready. 
To cash in on this timely 
money making and_ fuel 
saving campaign, write to- 


tem at night. day for all the facts. 
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FUELOIL & OIL HEAT CLASSIFIED ADVERTISING 


{Insertions are payable in advance. The rate is 75 cents per|/ 
)line, with a minimum charge of $4.50 for six lines or less. | 


OW. BURNER 
bos" = SUPPLIES 


No priorities needed for Barclay’s Saran plastic tubing and 
fittings—replaces copper and steel. Save fuel and money 
with Barclay’s draft regulators and insulating material. 
Write for our catalog of all installation accessories and re- 
placement parts for oil burners, stokers and automatic heat- 
ing. Robert Barclay, Inc., 130 N. Peoria St., Chicago, Illinois. 





ONLY 500 LEFT. We have available 500—275 gallon base- 
ment fuel oil tanks, 12 gauge. C. HOFFBERGER COMPANY, 
Monument & Forrest Streets, Baltimore 2, Maryland. 


AIR CONDITIONING FURNACES WITH OIL BURNERS (pressure 
type) and blower, including all controls, filters, humidifier, 
deluxe square casing complete—priced $164.00 net F.O.B. 
Chicago. Write for literature. American Stoker Company, 


3934 W. Cermak Road, Chicago, IIl. 
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IGNITION ELECTRODES IN QUANTITY—TO MEET THE INDUSTRY’S EXACTING NEEDS 


<DIELECTRIC PRODUCTS CO., INC. 


125 VIRGINIA AVENUE, JERSEY CITY 5, NEW JERSEY 


OIL BURNER IGNITION ELECTRODES, 
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LOOKING AT BOTH SIDES? 


That is the opportunity we now have 


You know, there are two sides to this 
question of fuel conservation. There is, 
of course, our plain duty to do all we 
can to keep the nation as comfortable 
as possible with available fuel supplies 
and equipment. All of us realize this 
necessity and from where we sit it looks 
as though the industry is doing its best 
along those lines. 

But the other angle is still being over- 


looked by many in the heating industry. 


to sell automatic control. Certainly if 
automatic control is the best way to 
conserve fuel now, in wartime, then it 
will be no less effective later, when heat- 
ing costs will assume greater importance. 

Make it a point to give both sides 
of this question some close attention— 
right now. If you’re stumped by any 
problems involving controls we at Per- 


fex will help aS much aS We Can. 


PERFEX CORPORATION 


408 West Oklahoma Avenue. Milwaukee 7, Wisconsin 
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"/T WOULDN'T BE SO BAD IF WE HAD M-H CONTROL” 


uNNyY how we take things for granted and 
és... er miss them until we find we can’t have 
them. ‘Take Automatic Temperature Control, 
for example. . . . Until the fuel shortage, it was 
a nice thing to have, but a lot of us didn’t con 


sider it particularly essential. Now we realize 


that M-H temperature control really saves fuel, 
while at the same time it protects health and 
keeps us comfortable. After all, it’s automatic 
control that makes automatic heating automatic. 
Minneapolis-Honeywell Regulator Company, 


2920 Fourth Avenue So., Minneapolis 8, Minn. 








